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You know the old slogan— 
‘Accept no cheap substitutes 


It is used every day in the advertising and 
selling talk of the producers of almost every 
form of merchandise. 





Apply it to Insurance 


ot 


Second rate companies and shaky organi- 
zations there are who sell cheap insurance: 
it is cheap in both senses of the word. 

American Eagle agents sell the best pro- 
tection obtainable. Every American Eagle 
policy is backed by more than ample re- 
sources to pay every just claim. 

Sell only the best—Sell American Eagle. 
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A NYWAY you view it the world is a great harvest house 


of bounteous opportunity. Through it life is but a journey 

from the starting point of Decision to the far-away moun- 
tain heights of Ambition. The path is long and tortuous. It 
leads through the dark depths of Indecision, over the rough hills 
of Disappointment, by the jagged cliffs of Discouragement, past 
the signposts of Temptation, and sometimes across the rivers of 
Sorrow. But always ahead is the star of hope. It takes a strong 
man to make the journey, one who knows the forests and who 
has been hardened to the storms. Onlyamanwhose will has 
been beaten into steel on the farge of life, who feels the sweet 
peace of rest after fatigue, who has no fear because he has al- 
ways overcome danger, and who is certain that just beyond the 
clouds the golden light still shines, can wear the halo of success. 
Such a one was Lincoln, America’s great son. 


come out of Nazareth?” About Homer the poet wrote 

“‘Seven Grecian cities claimed the Homer dead, through 
which the living Homer begged his bread.’” Mahomet had to 
flee in the night from Mecca to Medina. The Duke of Welling- 
ton was threatened with the vengeance of a drunken mob three 
years after Waterloo, and this while his wife lay dead in his 
home. Nicholas Callender, editor of a scandalous sheet, was 
paid to publicly call Washington a scoundrel, a liar, a traitor, 
a robber, and a perjurer. The street gamins of Athens hooted 
Socrates and threw refuse at Diogenes. Yet it can be said of 
every one ‘‘He was a divinely gifted man whose life in low estate 


began. 


Oo. the Great Teacher himself it was said: ‘‘Can any good 


clared every man his friend and decided that he must 

follow in the lead of public opinion. He had faith in 
numbers and his practical philosophy was that life was decided 
mathematically. To prove his philosophy it is written of him 
by one of his bosom friends, Henry C. Whitney, in his “‘Life 
on the Circuit with Lincoln,”’ that Linceln never entered a town 
in southern Illinois for a day or two's stay without he had per- 
sonally met, shaken hands and conversed with every resident 
in the place. Unlike Napoleon he had no ambition to indulge 
in the pomp and pageantry of a court, but he did seek the simple 
tastes and personal contact that goes with individual fellow- 
ship. The citizens of Sangamon and Champaign counties, 
every one of them, knew Lincoln and knew him intimately, and 
knew him because he saw them and made them know him. He 
straight canvassed every man he noticed, he cheered the women 
with words of encouragement or praise for the excellency of 
their household labor, he patted the touseled hair of every child 
in the home. Father, mother, brother, sister, aunt, uncle and 
grand parents, felt the warmth of his association and gloried in 


his acquaintance. 


A ND so it was of Lincoln. Laughed and scoffed at, he de- 


UPPOSE Lincoln’s purpose in all this was ulterior, and it 
must not be assumed it was, he made his way by his can- 
vass. He was a success because he sought out people, 

gave them the best he had and got from them the best they had. 
He made friends and had these friends help him as he helped 
them. When he came up for public attention no one in Illinois 
had to ask ‘““Who is Abraham Lincoln?’ He was known. How 
about you? Are you straight canvassing in the Lincoln style? 
Is every man, woman and child on your debit your friend, and 
are you theirs? Does anybody on Main Street between Acad- 
emy and Wickliffe have to ask ““Who is Robert Jackson?’ If 
they do—you lose. No one suffers but the one about whom 
such an inquiry is addressed. 
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Insurance Company of America 
Incorporated under the laws of the State of New Jersey 
FORREST F. DRYDEN, President 
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WILLIAM ALEXANDER’s | 
EDUCATIONAL SERIES : 


ON LIFE INSURANCE 


1. What Life Insurance Is and What It Does — 
A preliminary text book, or primer, deal. 
ing with the fundamental principles og 
which all sound life insurance rests” 

Price $1.50 

2. How To Sell Insurance 
The chief aim of this book, as the title in 
dicates, is to teach the inexperienced agent 
how to do his work, and build up a res 
munerative business. While it is intends’ 
ed primarily for the new agent, it embodies} 
a great deal of instruction that ought to be” 
of value to the agent of experience. [f. 
will also be useful to those who are en} 
gaged in the work of training inexperi-" 
enced agents. Price $2.00 


The Prosperous Agent 

This little book is for the guidance of ex.) 
perienced and inexperienced agents alike. 
It gives a catalogue of the characteristics! 
—the mental equipment —of the success- 
ful business man, and tells how these! 
qualifications can be utilized to the great-" 
est advantage by the insurance salesman.} 
The instrument with which the agent does’ 
his work is his own mind. The material} 
on which he uses this delicate instrument’ 
is the mind of another person. It is alli 
important, therefore, that he should know} 
exactly how to utilize his mental equip-) 


ment. Price, paper cover $1.00 
Red cloth $1.50 


The Art of Insurance Salesmanship | 

(IN PRESS) 4 
This volume takes up the instruction off 
the agent where the second volume of this! 
series stops. It contains more advanced} 
instruction, and one of its aims is to stimu) 
late the thought, fire the imagination) 
broaden the vision, and thus increase thé 
efficiency of experienced agents. Price $2.00) 


The last volume of this series has not yet 
been published. Its title and scope will} 
be reported hereafter. It is sufficient t0) 
say here that its aim will be to round out 
the agent’s insurance education. At least; 
that part of his education which can D€& 
included in insurance text books. 3 
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| Situation Not Serious and Accident and Health Companies Only 
; Slightly Affected 


OR several weeks past the 


astern cities, and especially New York, 


newspapers 10 


have been reporting a recurrence of the 
influenza epidemic. Inquiry and observation 
fail to substantiate the pessimism of the 
There is little 
doubt but that there has been an increase 


current newspaper articles. 


during the past few weeks in cases of grippe 
iid mild influenza, more particularly in New York. But the sit- 
tation is in no way serious, and will probably have no apprecti- 
able effect on either the life insurance business or the health and 
cident business. There have been but few, if any, deaths 
ported ; and while the cases of sickness are slightly more than 
formal, the claims coming in the office of the companies doing 
falth and accident business in New York have not nearly ap- 
Moached the number which came in during the epidemic of 
1918. 
pthe present outbreak had its origin in England and it is 
@teady reported to be subsiding there. It is expected that the 
hitbreak has reached its height in New York, and it is known 
Dbe declining in other parts of the country. As there are now 
Wlarge bodies of men moving throughout the country, as in 
18, the disease is the easier controlled. 
pThe latest reports from the New York City Health Depart- 
fent indicate that the peak of influenza cases has passed in the 
rough of Manhattan and that there are a few more cases in 
brooklyn. The deaths for Monday totaled thirteen througi- 
Mit the city, a comparatively insignificant number. Physicians 
agreed that the majority of the cases are of a very mild 
The number of cases on Monday was 571 as against 


1198 the day before. Since Jan. I, 1922 there have been 9285 
cases in the city and 187 deaths. 

These figures conclusively show that there has been no serious 
epidemic, as one might be led to believe from a cursory reading 
of the daily press. The effect upon the insurance business will 
never be noticed unless the outbreak should take a much more 
serious form than it so far has. 

Some of the companies have made some preparation to com- 
For instance, the Equitable Life As- 
surance Society has sent out to its policyholders a warning 
printed in red which is signed by the company’s medical director. 

The Metropolitan Life Insurance Company as early as July, 
1919, formed an influenza commission, consisting of many 
prominent medical men. 


bat a serious outbreak. 


Following a recent meeting of the 
commission a memoranda was issued of which the following is 
an extract: . . 

The disease now prevailing in New York city presents fea- 
tures of resemblance to influenza but is of a much milder type 
than the great pandemics of 1889-90 and 1918-19. Reports of 
the Influenza Commission of the Metropolitan Life Insurance 
Company indicate that as yet this type of disease has not be- 
come excessively prevalent in other parts of the country. 

While the commission sees in the present situation no occasion 
for alarm, it is important that the ordinary sanitary and hygienic 
measures of preventing respiratory diseases should be observed 
with more than usual care. The prevention of the respiratory 
eroup of diseases is much more difficult than the prevention of 
the intestinal infections. There are a number of inflammatory 
infections of the nose, throat and upper respiratory tract which 
stimulate influenza. This complicates the identification of the 
individual cases and small outbreaks. 
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Building Construction as Applied to Fire Insurance 


Fireproof or Fire Resistive Construction— 
Their Differences Discussed 
By C. C. Dominge 


(Continued from Tue Spectator, of January 26) 


This covering is called fireproofing; in the case of columns 
and girders built into the outer walls, the protection must con- 
sist of at least four inches of brick or three inches of concrete. 
Interior columns, beams and girders must have at least two 
inches of fireproofing. The materials permitted for fireproofing 
of structural steel are concrete, brick, terra cotta and gypsum 
block. The terra cotta may be solid or hollow, but the other 
materials must be solid. The extreme outer edges of lugs and 
brackets should be protected as above, but in some cases are 
permitted to come within one inch of the outer surface, but no 
pipes, ducts or anything else are permitted within this fire-pro- 
tective covering. 

The beams which support the floor are spaced according to 
the floor load to be carried, but ordinarily not over eight 
feet apart. These steel beams are known as “I’’ beams because 
of their shape in cross section, which is similar to a capital 
“ie ig 

When a horizontal beam is supported on either end and 
a load placed upon it, the beam has a tendency to bend or sag 
in the middle and two kinds of strain are produced in the 
beam; the lower flange of the beam is stretched or elongated, 
that is, the flange is in tension. At the same time the upper 
portion of the beam is being compressed or shortened. ‘These 
two forces, one of tension and the other of compression, are the 
exact opposite of one another and are respectively greatest at 
the extreme lower and upper portion of the beam. In fact, 
at the center of the beam, one-half way between the top and 
the bottom, there is neither tension nor compression. It is thus 
evident that the efficiency of the beam lies in the strength of the 
upper and lower flanges, and this explains why the beam is 
shaped like a capital “I,” since that shape gives a maximum 
amount of material at the top and bottom, where it will do the 
most good, and a minimum amount at the center, where it is 
not bearing any strain. 

Instead of a skeleton steel framework, the columns, girders 
and floor beams may be entirely of reinforced concrete. As we 
have explained, a beam supported on the ends and carrying 
a load is subjected to a tensile strain on the under side and a 
compression stress on the upper side. If now we have a beam 
composed of plain concrete and carrying a load, the tensile 
strain at the bottom of the beam would cause it to rupture under 
a very light load. While it will successfully withstand con- 
siderable compression, concrete has little tensile strength. To 
overcome this defect, steel rods are inserted in the lower portion 
of the beam. Steel has a high tensile strength and also does 


Copyright, 1922, by The Spectator Company, New York. The above is one of 
a series of lectures given by Charles C. Dominge before the students of the 
junior course of the Insurance Institute of America at New York. These, with 
important information concerning Inspections of Risks, will shortly be published 
in book form. 


not vary greatly from concrete in its expansion and contractio) 
under changes in temperature. It, therefore, forms a mog 
satisfactory partnership with concrete, the steel rods taking the 
tensile strain which comes in the lower part of the beam an( 
the concrete taking care of the compression which the Upper 
part of the beam or slab has to carry. These steel rods are gen- 
erally from one-half inch to one inch in size. Many shapes of 
rods are used, the most common being either a square rod 
twisted, or what is known as “deformed rods,” which are plain 
rods shaped under a hammer, with knobs or projections of yar 
ous kinds. The idea of the deformations is to allow the cor 
crete to get a grip on the steel rods so that the latter will 10: 
These rods are supported temporarily in position in tl 
forms so that they will be near the bottom of the beam ani 
the right distance apart. The ends of the rods which form the 
reinforcement for the concrete beam are fastened to the w- 
right rods imbedded in the columns. Small rods called “stir. 
rups” are run up at an angle from the main rods and serve 
to transmit the load from the concrete into the steel. In the 
column forms, the vertical reinforcing rods are placed new 
the outer edge and smaller rods are wound around them, 
generally in spiral form to resist the outward pressure. 
Concrete will resist the action of extreme changes in ten: 
perature, such as is produced by a hot fire and the application oi 
cold streams of water, much better than tile. The effect of long. 


slip. 


continued high temperatures on concrete is to cause it to calcine: 
that is, the water used in its formation is gradually burned cit 
of the concrete, causing it to return to its constituent element 
of sand, stone and cement. This, however, occurs very slowly 
and even severe temperatures for long periods will not cause this 
disintegration to enter more than about one inch into the cot- 
It is, therefore, customary in designing reinforced cot- 
steel reinforce: 
structural pur- 
poses, this inch being figured as fireproofing. Even a severe 


crete. 
crete to allow one inch of concrete around the 
ments over and above the amount needed for 


fire, therefore, would not affect its strength and any slight cracks 
or pitting of the exposed face of the concrete can be readily re 
paired. Reinforced concrete construction is not looked upol 
quite as favorably as the steel frame and concrete structure i 
that a great deal depends upon the method of reinforcing and 
the mixture of the concrete, but if properly executed makes 4 
very substantial type of construction. In the Edison plant fir 
in East Orange, New Jersey, several years ago, reinforced cot 
crete buildings gave a very poor showing, as the columns an! 
girders weakened and burst apart in many places. 

We will now construct a fireproof building. 

Assume for a moment that we are standing by the ope 

(Continued on page 11) 
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CROP INSURANCE 

WELL-KNOWN writer in one of 
A the great evening newspapers of 
New York that if 
wished one could, with logic, treat the 
agricultural conference at Washington 
He referred to the pres- 
number of 


remarked one so 


as a huge joke. 
ence in its councils of a 
famous financial and political characters, 
who have not hitherto been known to the 
public in their agricultural capacities, if 
such they have. Though he did not de- 
velop the idea further, no doubt he could 
Looking at the 
insurance 


very well have done so. 
from an 
man’s standpoint the thing was even 
The subject of “Crop 
Insurance” was on the agenda, and who 
should be chosen to discuss it but the 
editor of a financial paper, having no 
apparent connection with either insur- 
And this gentle- 
man, being widely acquainted with the 
Vicissitudes of agricultural insurance, 
took it upon himself to declare that it is 
a business of too great magnitude for 
private capital, and therefore recom- 
mended a government pool “from which 
the farmer could buy policies that would 
indemnify him for his actual and reas- 
onable expenditure.” 


same conference 


more of a joke. 


ance or agriculture. 


It would seem as though, were it con- 
sidered necessary to discuss this subject, 
it might have been given to some one 
Who understood it. In the first place, 
were all the crops in the United States 
covered by insurance, the values would 
hot exceed the great fire and marine 
values now amply covered by the: insur- 


ance companies. In the second place, 
there is no great demand for crop insur- 
ance. Farmers are not a class of people 
to jump at the first thing they see; they 
will need years of education and experi- 
ence before crop insurance can be read- 
ily and largely sold. We submit that 
several companies are now in the busi- 
ness of furnishing this class of cover, 
and that they are keeping abreast of the 
demand. We submit, also, that the 
slightest evidence of a demand for any 
given class of insurance has always met 
with response from the insurance inter- 
ests. Why, then, should it be thought 
necessary to drag the Government into 
the business ? 

Undoubtedly the business of insuring 
crops will become a real factor in agri- 
culture in the future. The stabilizing 
influence of insurance is as much needed 
in crop farming as in any other branch 
of business. Furthermore, the risks are 
insurable, provided, as always, sufficient 
spread can be obtained. The question 
is distinctly one of finding an adequate 
rate and a suitable contract for general 
use and customs. Insurance companies 
will solve the first-mentioned difficulties 
soon enough. There seems to be no 
reason to believe that they are not keep- 
ing pace with demand. 

For many years the problem of prop- 
erly financing our great agricultural in- 
terests, the backbone of our prosperity, 
has occupied the attention of the very 
best minds. The question of crop fail- 
ure has been intimately connected there- 
with. Thus when a banker lends to the 
farmers in community money to obtain 
seed and labor so that they may produce 
crops, while he may feel sure of the 
moral hazard involved in the loan, there 
are so many extraneous factors beyond 
the power of man to control which may 
mean the ruin of the crops upon which 
the loan has been made, that the banker 
can never feel sure he will be able to 
collect his money when it is due, if ever. 
Crop insurance would be the means of 
relieving the banker not only of the 
natural hazards but also of most of the 
moral hazards, and so tend to make 
agricultural credit conditions easier. 





A FTER the adjournment of the Lock- 
wood Housing Investigating Com- 
mittee, in New York State, its special 
counsel, Samuel Untermyer, issued a 


5 


statement to the effect that it had cost 
him more than $500,000 in time and 
money to serve the committee. Senator 
Lockwood, chairman of the committee, 
stated that the committee had been in ex- 
istence four years, and in that time i 
spent approximately $152,500. Comment- 
ing upon Mr. Untermyer’s statement 
above referred to, Commissioner of Ac- 
counts David Hirschfield, of New York 
City, said: “There is no doubt that Mr. 
Untermyer has devoted a great deal of 
his time to this Lockwood Investigation, 
and has done some good work in spite 
of himself, but as to the expenditure of 
$500,000—well, I am the Commissioner 
of Accounts, and am used to auditing and 
verifying accounts. On the other hand, 
if Mr. Untermyer did expend $500,000 
in time and money—and undoubtedly 
mostly in time—he has had advertising 
that he could not have purchased for many 
times the amount he actually did expend. 
Besides, anyone who knows Sammy Un- 
termyer knows that he thrives on pub- 
licity, and, for all we know, his health 
might not have been as good as it is, had 
it not been stimulated by newspaper 
headlines in large, black type.’ It is not 
often that THE SpEcTATOR has occasion 19 
quote Mayor Hylan, but it is noticed that 
in the daily papers of Tuesday it is stated 
that the Mayor has called on the Com- 
missioner of Public Accounts to show up 
Samuel Untermyer in connection with 
his statement, “The Mayor expressed the 
cpinion that Mr. Untermyer never spent 
any money unless he got a lot out of it 
himself.” There is quite a contest under 
way at Albany between those ‘who de- 
sire to have the Lockwood Committee 
continued and those who are opposed to 
its continuance. If the desire of the com- 
mittee or its counsel, if the committee’s 
life is renewed, is to delve further into 
such irrelevant matters as the affairs of 
the insurance companies, there is little 
use in putting the State to further ex- 
pense and insurance men to untold in- 
convenience. There is nothing to be 
gained by such action unless it should be 
further publicity for Mr. Untermyer in 
his role of the friend of the people. Mr. 
Untermyer evidently enjoys the process 
of teasing witnesses—the more promi- 
nent they are, the better—and as he is 
reputed to be very wealthy, the loss of a 
half million dollars or so (mostly in 
time) may be a cheap price to pay for his 
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<r eas io = ape 
Net Surplus. . aa Established ‘ 1869 = RB. 
OF LON to 
Surplus to eliiheliien.. Se ledibwiesiaares.cisiewe MPL COTA COD LONDON GUARANTEE & ACCIDENT 00, Ltd., ENGLAND ee 
Total A t $2,929,446 05 Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager “i 
ota OSs 5.5510) 0/0 5100 ? F : mittee 
Wm. H. Pal » Presid E. B. Add ay F. J. WALTERS, Resident Manager, 55 John Street, New Yor . for 
B.C. Loin, De. Secor . a tse  gecro sieaceaaer, gig eng aca lias — Walnut Street, Pailadelphia, Pa. the he 
J. C. Watson, Treasurer J. M. Leake, General Agent. ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. ies 
paeiie: near ESTERN ASSURANCE COMPANY 
olde ET VALUES USED FOR sapien oni OF TORONTO cccaaieeaanae 
anuary 
’ FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 
OF NEWARK —— 


Cash Capital, . . . . $1,250,000.00 W. B. MEIKLE, President & General Manager 














Net Surplus, . . . . $2,086,742.08 eal 
s Surplus to Policyholders, $3,336,742.08 UNITED STATES STATEMENT, JANUARY I, 1921 
pegged nonmetal Se eee ASSETS. PS 
(JOHN KAY, Vice Pres. en tata SURPLUS IN UNITED STATES..........c0.-003 0+ $1,734,843 
NEWARE. N.S. CHICAGO, ILL. TOTAL LOSSES PAID IN UNITED STATES FROM 
1874 TO 1920 INCLUSIVE......... $48,637,048 
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pleasure. Ilowever, examination by My. 


Untermyer is no pleasure to the insur- 
ance \ 
of much valuable time 
pose, so far as the public good is con- 


and all to no pur- 


cerned. 


NEW YORK SURVEYS 
The Lectures for the Week.—In the Junior 
(lass George S. Jamison gave his first lecture 
fire In the 
Forsyth gave his first lecture on 


on common hazards. Intermediate 
Class J. F-. 
dectrical fire hazards; in the Senior Class J. I. 
Dargan, Jr., gave his final talk on fire loss set- 
tlements. In the Casualty Course Leen 5S. 
Senior gave the first of his two talks on work- 
men’s compensation, the title being Introduction 
to Law of Master and Servant. 

Sprinkler Bulletin No. 1744.—This_bul- 
letin reported on some fourteen fires in sprin- 
with the following result: 1, no 


klered risks, 
loss: 2 moderate; 5, considerable. 


i0SS; 2, slight ; 0, 
It will be noticed on these 
that even the sprinklers are having their full 


various tabulations 


share of losses. 

Good Work of the Fire Patrol.—A recent 
fre in a department store in Brooklyn enabled 
the fire patrol to do a piece of work which is 
not merely phenomenal, because they are always 
doing that, but to make the kind of work they 
are doing stand out so that it is effective. More 
than four hundred covers were spread and it 
is conceded that the spreading of these and the 


preventing of water running down through the 
buildings was the principal reason for a low loss 
percentage in that Probably the damage 
prevented in a single fire of this kind almost 


pays for the cost of the service for a whole year. 


fire. 


CHICAGO AND THE WEST 


Farm Association Completes Organization. 
Insurance Organization has ap- 


—The ifarm 
pointed the following managing committee: 
George H. Bell, Webb M. Elliott, Alfred Stinson, 


Williams. These 
The fol- 
lowing have been appointed for two years: H. 7 
Fred W. Gund and 
working on a 


Walter D. 


are members appointed for one year. 


Charles S. Vance, 


Dugan and Carr, 
The 
form for uniform coverage which will be pro- 
in the A special com- 
mittee has been appointed to investigate credits 
The 


Cartlidge, 


R. B. Ives. committee is 


meee near future. 


for approved lightning rods. officers ot 


the association are President J. Lesch; vice- 








vitnesses, and it costs them the loss 


and treas 


esident, C. N. 


Llateh. 


Gorman secretary 
urer, It. B. 
Insurance Club Activities. —Charles 
the Ilerald-I¢xaminer staff will 
Insurance Club of 
ruary 14, on the subject of 
rope?” Mr. Wheeler is a 
“closeup” 


Fire 
N. Wheeler of 
Chicago on l*eb- 
“What Ails Eu- 


veteran newspaper 


address the 


man and will give a of conditions in 


lsurope as he knows them from his observa- 
tion as war correspondent. The club will also 
give its mid-season dance in the red room of 


the Hotel La Salle on February 17. 


PHILADELPHIA NOTES 
Insurance Society Dinner.—The other eve- 
Society was the 
given to J. B. 


ning the Fire Insurance here 


scene of a dinner and_ party 
Councilman by a number of his friends from the 
belt. Mr. 


the 


is prominent 
and 


insurance Councilman 


in the affairs of insurance society 


popular man in the district. He was presented 


w:th a beautiful mahogany clock as a token of 
friendship from those attending the dinner. 
Testimonial to T. B. Donaldson.—Iollow- 
ing a luncheon last week at the Downtown Club 
at which a number of prominent Philadelphia 
insurance men were present it was revealed that 
the meeting was for the purpose of arranging a 
Donaldson, 
The 


Fraternity of 


testimoniai dinner to Thomas B. 


Insurance Commissioner. dinner 
given by the 
Philiclelghie and all branches of the business 
their the work and 

sponsibility. It is expected that on March 13, 
1922, at least 12cO men and women will sit down 
to this the Bellevue-Stratford ball 
The eats will be nominal, $3.00 per plate, 
“thank goodness 


— ir 
is to be Insurance 


will assume share of 


dinner in 
room. 
and as one man expressed it, 


it will be informal.” The persons heading com- 
are as follows: 
general chairman; J. Barton Long- 


Walter H. 


R. R. 


mittees in charge of the dinner 
S. H.. Boot 
dinner Evarts, ar- 


acre, committee ; 


rangements committee ; Deardon, Jr., 
publicity committee. 


Extracts From Statements of Fire and 
Marine Insurance Companies 
Supplement to list published in Tur SerectaTror last 
month) 

Name and Location of Dec Surplus to 
Company 31 Assets Policy- 

holders 

Agricultural, Watertown 1921 7,518,599 2.640911 
11920 7,482,210 2,614,093 

Alliance Co-Operative, To-/1921 185,832 185,832 
peka .. (1920 173,794 173,616 
American Automobile, St.{1921 3,258,419 615,000 
Louis ..«- (1920 2,815,551 571,289 
American Dru ggists, Cincin- {1921 911,758 715,466 
3 paeaeaeeg tes Jee area et aree BF 1920 796,757 627 637 


Atlantic Fire, Raleigh, N. ¢ 
Central National, Des 
Moines, la 


Concordia, Milwaukee 


Cotton & Woolen Manufac- 
turers, Boston 
Dorchester Mutual, Boston 


Eastern Shore of Virginia, 
Keller. eielera’s 
Employers, Boston 
Eureka Security, F. 
Cincinnati. P 
E ssex, News: irk, N a 


Grain Belt, Des Moines 


I!linois Fire, Peoria 


Imperial, New York 


Importers & Exporters, New 
York. : = 


Industrial, 3oston 


Water- 


London 


Iowa Manufacturers, 
loo. 
London & “Scottis h, 


Merchants Fire, Indianap- 
olis eves 
Merchants & Mfrs. ,Mansfield, 


Millers National, Chicago... 


Mill Owners Mutual, Des 
Moines... - 
Minnesota Imple “me nt, Owa- 


tonna 


Nz pom ” Implement, Owa- 
Netherla id F. & I., The 
ague eed 

Northe “rm, New York 

Norwegian Atlas, Christi- 
ania 

Ohio Farmers, Le Roy 

Ohio Millers, Canton 

Paper Mill Mutual, Boston 


Penn Lumbermens, Phila. 


Piedmont & Fire, Charlotte, 
ers 
Ss. tered 

Providence Washington, 
Providence. 

Richmond, New “York 


Rubber Mfrs., Boston 


Security, Davenport, Ia 

Sprinklered Risk Med., Chi- 
cago. 

Suffolk C oumty— 
Southold, N. 


Mutual, 


’ Grand 


United Automobile, 
Rapids , 
World Auxiliary, london. 


1921 £18,765 
1920 145,474 
1921 1,132,85 
1920 1'207.104 
1921 4,710,587 
1920 4,637,225 
1921) 1,309,815 
1920 1, 280,021 
1921 

1920 

1921 ; 
1920 268 485 
1921 2,216,517 
1921 1,037,385 
1920 +,997,530 
1921 190,721 
1920 180,199 
1921 620,367 
1920 813,609 
1921 149 377 
1920 41 4, C99 


2 4, 8 
1920 4,395,718 
1921 1,703, 290 
1920 1,656, 
1921 1,395, 

2 1,2 





1921 5.1 06, 708 
1920 5.1 36,85 7 
1921 2,100,944 
1920 2,301,440 
1921 658,796 
1920 641,447 
1921 1 683, 116 





309,094 
328.015 


i921 1, 
1920 1, 


Includes $509,000 permanent fund. 


t Inctudes $200,000 perma 
t Combined figures of the ft 
of Cc incinnati. 


nent fund. 
Sureka F 











284,316 
287 999 


742,400 
1,540, 183 





1907: 368 
178,013 
194,361 


on 
_ 
~ 
he 


149,729 
120,495 
167,830 
1: 25,443 





965,009 
182,634 





*2 119238 
fl 001 492 


71,068 
682,603 
663,860 

1,014,304 
904,048 
1,011,661 
3,699 





1,050'880 
347,377 
314,007 

1,212,249 

73 





669,642 


707.319 
606,962 
350,889 
300,654 
265,330 
190,986 
108,495 
98,090 
——— 
110,2 235 
7 30,011 





. & M. and Security 


Kokomo Agents to Organize 


INDIANAPOLIS, IND., 


Kokomo, Ind., 


I*eb. 


».—Insurance 


men 


held a meeting last week for 


he purpose of planning a local organization to 


he affiliated with the Ste 


ite association. 


George 


\V. Freeman, president of the Citizens Abstract 


Company, 


Shrock acted as secre 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


tary. 


presided at the meeting, and John N. 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 








Company’s Home 
Office Building 


Fidelity and Surety Bonds 
Check Forgery and Alteration Insurance 


Burglary Insurance 








North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance probiems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 











The Fidelity and Casualty Company 
of New York 
92 LIBERTY STREET, NEW YORK, N.Y. 


Metropolitan Offices: 90 and 92 William Street 


ANNUAL STATEMENT DECEMBER 31, 1920 


Fe rer ee $24,47003.77 
5 hi cig Sot at gear xan amo 19,132,734-64 
EE EERE a eee Tree 2,000,000.03 
SURPLUS OVER ALL LIABILITIES...... 3,337,269.18 


LOSSES PAID TO DECEMBER 31, I920.... '78,551,312.50 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 





The Columbian National 
Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Issues the best forms of policies of 


Life, Accident and Health Insurance 


Our Complete Protection Combination 
is the ideal form of insurance coverage 
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MEDICAL EXAMINATION 
FOR 


LIFE INSURANCE 


By DR. THOMAS D. LISTER 


This is a new English work designed to assist medical ex- 
aminers for life insurance, as well as home office officials, in the 
proper treatment of applicants for insurance. It deals with 
such subjects as: The Medical Staff of a Life Insurance Com- 
pany; The Mental Attitude of the Examiner; The Examination 
Form; Personal History; General Rules as to Family and Per- 
sonal History; The Method of Conducting the Examination; 
Occupation and Habits; The Method of Compensating for 
Extra Risk, etc. 

The book embraces 168 pages and is bound in cloth and in- 


dexed. 
Price, $3.75 


#"° » THE SPECTATOR COMPANY 
NEW YORK 


CHICAGO 














GENERAL INSURANCE OFFICES 


WILL IN 1921 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
= offices that have life departments are pleased with 
results, 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a general 
insurance office. In 1921 this Company will make a specialt 
of broadening its service to this extent. We solicit correspond- 
ence with insurance agencies now writing fire, or fire and ca® 
ualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 
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MISSISSIPPI BILLS 


Measure Introduced to Create Insur- 
ance Commission 








WOULD FIX FIRE AND TORNADO 
RATES 





commission to Consist of Commissioner 
And Two Business Men 

tacxson, Miss., Feb. 7.—Several bills have 
yen introduced in the Mississippi Legislature 
weking to regulate the writing of fire and tor- 
ois insurance in that State. The latest measure 
is that offered by Senator Roberts, on January 
», which proposes to create an insurance com- 
aission to be composed of the Insurance Com- 
nissioner and two business men, the latter to 
be appointed by the Governor. The commission 
s to meet quarterly, and is empowered to em- 
ploy a secretary at a salary of not more than 
$00 per month, and in addition such assistants 
ys are necessary to conduct the work of the 
fice. 

The commission is authorized to fix maximum 
fre and tornado rates in Mississippi, and in 
order that it may have access to the necessary 
information, it is empowered to summon wit- 
nesses under subpoena to testify before its 
sessions, 

The expense of the commission is, of course, 
to be paid by the companies operating in Mis- 
sssippi, said expense to be pro rated according 
to the premiums collected. An advance pay- 
ment of $500 is required of each company, but 
the companies will be allowed credit for such 
portion as is not required to maintain the com- 
mission. 

The Roberts bill, fixing a maximum penalty of 
$1000 for violation of the rate schedules to be 
promulgated, or three months’ imprisonment, 
provides that any company convicted of viola- 
tion shall not be permitted to write in the State 
inthe future. The Senate insurance committee 
eld a meeting on Monday afternoon to discuss 
this measure and the bill introduced last week 











by Senator Dunn. Both Senators Dunn and 

Roberts were on hand. 

By invitation, Hon. T. M. Henry, Insurance 
Commissioner, appeared before the committee. 
Mr. Henry is strongly in favor of a law pat- 
tmed after the Virginia fire insurance law. 
Mr. Roberts, although advocating the bill he had 
introduced, stated that he was willing that a 
aw similar to the Virginia statute be adopted 
wth one provision, namely, that the writing of 
ite insurance in Mississippi should be placed 
uder € commission, as proposed in the bill he 
introduced, 

L. D. Caldwell of Meridian and P. M. Hen- 
sy of Vicksburg, two long-time local agents, 
Were present at the hearing of the committee. 
Asked for an opinion on the several bills 
tw pending, H. C. Roberts, Sr., of Jackson, 
‘many years local agent for the Hartford 
and one of the best-known underwriters in 
\lssissippi, said that he did not look with favor 
thon the enactment of a measure which tended 
0lx a maximum rate. He regards the fixing 
‘!aminimum rate as the more satisfactory way 
“regulate rate making. 


WANT KANSAS OFFICE 
Many Candidates Seek Appointment as 
Insurance Superintendent 
Topeka, KAn., Feb. 1.—In spite of all the 
gossip which has been going on in political 
circles in Kansas regarding the Republican 
candidates for Superintendent of Insurance, 
there appears to be a certainty of three candi- 
dates at this time, with a probable fourth 
candidate a little later. Charles Hobbs, actuary 
for the Insurance Department, is an active can- 
didate. Mr. Hobbs was the chief examiner for 
the department for five years, and for nearly 
two years now has been the actuary. He has 
had long experience in insurance lines, particu- 
larly with the life lines. 
Emmett George of Council Grove has also 


-made a definite announcement of his candidacy. 


Mr.* George is an editor and has been active 
politically for years. He was formerly secre- 
tary of the Senate and is now the private secre- 
tary for Governor Allen. He does not pose as 
an insurance man and asserts he knows little or 
nothing about the insurance business except as 
a policyholder. Being an active politician, he 
will play the political game if he should get 
that office. 

Walter Herrick of Wellington is actively 
campaigning for the Republican nomination. 
Mr. Herrick is an insurance man and has been 
in the fire and surety lines for many years and 
now has a large agency in Wellington. He has 
sent out a Kansas map of considerable utility 
and containing some advertising matter relative 
to his campaign for the Republican nomination. 

Charles Dingman of Clay Center, who has 
been almost a perennial candidate, has definitely 
announced that he will not make the race. Mr. 
Dingman now has a fine job with the National 
Reserve Life of Topeka. 

Changes in Texas Report Blanks 

Austin, TEx., Feb. 6—Material changes in 
classifications and report covering business writ- 
ten by classes of property by fire insurance com- 
panies doing business in Texas have been made 


by the Texas State Fire Insurance Commission. 
These changes are ctfective with the current 
year. 


Heretofore the companies have reported on 
but seventy-four classes plus one to cover all not 
included in those set out. The new forms call 
for 192 classifications plus the one to cover mis- 
cellaneous classes. In the past, monthly reports 
have been required as to these classifications. 
In the future the monthly reports are done away 
with and only an annual report is required, 
which must be in the hands of the commission 
by March 1 of each year. 

T. M. Scott, who retired as secretary-member 
of the commission on Tuesday, January 31, 
stated that the monthly reports were not satis- 
factory and that the seventy-five classifications 
were too general and not effecting sufficient 


separation. 


Gets National Security Fire 
Lewis & Gendar, New York, announce that 
they have been appointed agents of National 
Security Fire Insurance Company of Omaha, 


Neb. 


WESTERN DEPARTMENT PROMOTIONS 


George H. Bell of National Announces 
Changes 


Dean H. Dresser and L. R. Hanawalt were 
made assistant managers of the National of 
Hartford by George H. Bell, Western manager 
of the company. Robert D. Safford, who re- 
signed from the Liverpool and London and 
Globe, was also made an assistant manager. 


A. H. Haynes Becomes Actuary-Statistician 

Austin, Tex., Feb. 7—Albyn H. Haynes of 
the Texas Inspection Bureau has been elected 
actuary-statistician of the Texas State Fire In- 
surance Commission. Mr. Haynes has accepted 
the position and entered upon his duties at 
Austin. His salary is $3000 per annum and he 
succeeds G. N. Holton, who was appointed 
secretary-member of the commission by Gov- 
ernor Pat M. Neff to succeed T. M. Scott, 
whose term expired January 31. Mr. Holton 
has been actuary-statistician for only a short 
time and was not experienced in the insurance 
business. 


Governor Hobby Plans Oil Mutua! 

Austin, TEx., Feb. 6.—Flotation of an oii 
field reciprocal concern has been virtually com- 
pleted by former Governor William P. Hobby 
of Beaumont, Tex., under the name of the Oil 
Mens Association. The names of his associates 
have not as yet been announced. The associa- 
tion is to write workmen’s compensation business 
in the Texas oil fields. So far, the association 
has not applied for a permit to operate in Texas. 

Some of the concerns now writing workmen’s 
compensation in Texas have already been ad- 
vised by patrons that they will terminate their 
contracts February 28 to place their business 
with Governor Hobby’s association. The new 
concern plans to commence operations on 
March 1. 


G. N. Holton Joins Texas Fire Commission 

Asuttn, TEXx., Feb. 6—G. N. Holton, for the 
past several months actuary and statistical ex- 
pert of the Texas State Fire Insurance Commis- 
sion, has been appointed by Governor Neff to 
be a member of the Insurance Commission, 
effective February 1, filling the vacancy caused 
by the retirement of T. M. Scott. Mr. Scoit 
has been secretary-member of the State Fire 
Insurance Commission for the past four years 
and was not an applicant for reappointment 
when his term expired. 


Cleveland Fire Insurance Club Banquet 


March 11 

CLEVELAND, Onto, Feb. 6—The date tenta- 
tively fixed for the annual banquet of the Fire 
Insurance Club of Cleveland is March 11. It is 
expected that James M. Case, president of the 
National Association of Insurance Agents, and 
John B. Martin, president of the National 
Board, will be two of the speakers on that 
occasion. 
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Established 1869 


ASSETS 


Government, State, Municipal, Railroad, and 
Pubic Utility Bonds... ......: 0.05 000+. » $13 254218 24 


SURG SSE eee SE es a eatin ee ae 447,700 .00 
First Mortgages on Real Estate.............. 29,500.00 
Cash on Hand and in Bank ................ 468,134 .91 
Interest Due and Accrued.................. 208,751 .48 
Premiums not Over Three Months Due in 

Course of Collection. ... ... <5 0:0. 0s00 0s. 2,539,007 .12 
AM Other Assets... oo. sc. se oc ccs ans eee s 518,452 .47 





$17,465,764 .22 








and Electric Machine Insurance. 


HEAD OFFICE, CHICAGO, ILLINOIS 


ee 


U.S. Branch 1892 


London Guarantee & Accident Co., Ltd. 


of LONDON, ENGLAND 


29th ANNUAL UNITED STATES BRANCH STATEMENT 
DECEMBER 3lst, 1921 


LIABILITIES 
Claim Reserve: 
Compensation and Liability Departments 
(As required by Insurance Department of 


lt i i ee 
Credit Departinent . oc. ccs 66 be oe ns coe 510,995 .77 
All Other Departments................... 760,037 .32 
Reserve for Unearned Premiums............. 4,718,611 4 
IRESCEVOE TOP TARES§. 6 5. 0ao. os nonce woke loe oad anc 322,525 68 
Reserve for Reinsurance, Commissions, and All 
Other Eiaburties..... cciersshes as lee aca a nis 745,107 15 
Reserve for Federal Taxes... . 400,000 .00 


Voluntary Additional Reserve for Contingencies 750,000 .00 
$15,785,619 57 
Surplus to Policyholders............. 1,680,144.65 


$17,465,764 .22 








DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE, $13,413,062.12 


Writes: Workmen’s Compensation, Employers’ Liab‘lity, General Liability, Workmen’s Collective 
Elevator, Teams, Automobile, General Accident, Health, Credit, Burglary, Boiler, Flywheel, Engine, 


F. W. LAWSON, GENERAL MANAGER. 













































(IN PRESS) 
THIRD EDITION 


TABLES OF 


COMPARATIVE BENEFITS 
OF 


VARIOUS COMPENSATION LAWS 


Compiled by 
STANLEY L. OTIS 


Direetor Bureau of Workmen’s Seeepeneatinn, New York State Dept. 
of Labor 


The Workmen’s Compensation laws of forty-two States are 
thoroughly analyzed in this work as to their benefits under the 
following distinctive headings: Death; Permanent Total; 
Dismemberment; Permanent Partial (Other Cases than Dis- 
memberment); Temporary Total; Temporary Partial; Medical 
Aid; Waiting Period; Miscellaneous. 

This work has been revised and carefully compiled by Mr. 
Otis who has been intimately associated with the Workmen's 
Compensation movement in this country since its inception. 
His experience with liability and compensation laws is exten- 
sive. At the present time Mr. Otis has charge of the direction 
of the Administration of the Workmen’s Compensation Law 
in New York State. 


SCHEDULE OF PRICES 


Per copy...........$1.00 50 copies........... $30.00 
BZ COMICS. ....5..0 0% 10.00 100 copies........... 50.00 
500 copies. . . .$200.00 


Advertisement will be printed free on orders for 100 
or more copies. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














THE LATEST MORTALITY TABLES—JUST ISSUED 


AMERICAN-CANADIAN 
MORTALITY INVESTIGATION 


Compiled by Committees Representing the 
ACTUARIAL SOCIETY OF AMERICA, 
AMERICAN INSTITUTE OF ACTUARIES, 


NATIONAL CONVENTION OF 
INSURANCE COMMISSIONERS 


IN TWO VOLUMES 





Based upon experience of 59 legal reserve life insur- 
ance companies. 

Presents actual mortality experience, with comparisons 
thereof with rates shown in existing standard tables. 
Volume II Presents Experience Under Various Policy 
Forms—Term, Whole Life, Limited Payment and 
Endowment. 

Causes of Deaths Among Americans and Canadians 
are compared in a series of tables. 

Experience under Individual policies in excess of 
$50,000 compiled, with Interpretations. This in- 
formation of importance to insurance companies. 
Every life insurance company and actuary should 
possess these books, which contain valuable informa- 
tion and are handsomely bound in half leather and 
cloth. 

Price, $10.00 for each—$20.00 the set 


Orders will be promptly filled by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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Building Construction 
(Continued from page 4) 


space formed by the blocks of Liberty, Nassau and Maiden Lane, 
where the foundations are being laid for the new Federal 
Reserve Bank Building. This is a gigantic task, and for months 
and months this work is carried on below the street level without 
waking an apparent headway as far as a spectator may see. 
The necessity for putting buildings on good bed rock will readily 
he seen if we consider the fact that one of the New York sky- 
grapers weighs approximately 120,000 tons, with a wind pres- 
wire on building surface computed at 40,000,000 pounds. The 
cellar floor of high buildings is usually from thirty to fifty feet 
telow the street, and if rock is not encountered at that depth, 
it becomes necessary to foot the foundations on concrete piers, 
sink to meet the bed rock; and if the rock is below the water 
level or at a considerable depth below cellar excavation, the 
only known way to reach it is by means of the pneumatic 
raisons. These caissons are simply water- and air-tight, bottom- 
less boxes, ordinarily rectangular in cross section and having a 
seel reinforcement forming a rim around the bottom of the 
caisson which is known as the cutting edge. This cutting edge 
resembles an “I” beam laid on edge with the inner flange re- 
moved and the outer edge acting as the cutting edge (See 
sketch). Between the upright flanges of this “I” beam are 
fastened the upright reinforcement rods for the concrete. The 
interior is large enough to accommodate a gang of men whose 
duties are to excavate the space within the area which the cais- 
son covers. In other words, sinking a caisson is nothing more 
than sinking a reinforced concrete pier while the ground be- 
neath the pier is being excavated. [irst an excavation is made 
and around the inner wall of the excavation is built a wooden 
form for the concrete. Also on the “cutting edge’’ is built a 
wooden box which forms the centering for the concrete which is 
to be poured around it, and under which the workmen will dig. 
This hollow space is the working chamber. The upright bars 
for reinforcing the concrete of the pier start from the top of 
the cutting edge. Through the top of the caisson decking vert- 
ial sections of air shafts are set up, these sections being 
usually steel plate and circular in form and forming means of 
passage to the working chamber for men and material. The 
iit lock, consisting of a steel cylinder, is placed at top of shaft 
with two doors, one at the top and one near the bottom. A 
man is stationed on a platform near the upper door, whose 
duty it is to regulate the air pressure, attend to signals from 
working chamber, and open and shut the air-lock doors as re- 
quired. When the outer door is open, the inner door is closed, 
and vice versa, thus retaining the pressure in the caisson. A 
ladder is installed within the shaft and workmen travel to and 
from the working chamber by this means. Excavated matter 
from working chamber is removed by buckets without inter- 
fering with the caisson efficiency. Sections of air-shaft are 
alded as the caisson sinks and concrete is filled within the forms 
and on top of the roof or deck of the working chamber in five 
foot courses until the pier is built up to about one-half its full 
height. As the excavating within the caisson proceeds, heavy 
blocks of iron are distributed evenly over the roof (decking) 
of the caisson. These heavy weights force the cutting edge 
referred to into the soil, compressed air being used as the sink- 











WH Vb-Air Line 


Buckes : Mayr 


Cult in eaigas) 

















IS Be) oe 
EY Ah sides of workin 


chower Hille 
¥ = 
>) : =! =e 
— A 
lll [ Deck 


n with re-in forced) f 
ore oS & PP oe 
+ Hola ees ~FF ys 
A ED Fe 2 fy Rae 
2 /O59 2 
jj ‘ 














G7 / 
9 
v 
s 





~ ~ 
Wron rods 
N por retnfvore- 


















conerele 
° - ‘ 
5° Pigs 


i] ag concrere 





: 2 































Wao a foley ae otl fee “NG 
Sede of Saree 7 ahember 
77) rafe 32 AIS ¥ ” \ 
rn el] Working 
Sy fo CACMOLE? 






















































mL Y 
SrA, 
ey ~ \" =: ns WHS Z. Stee! _ 
Sectional Fiew of @ Cutting Lage 


CAISSON [wa lncoly | 


ing progresses below water level, when another section of con- 
crete is added, and so on until the anchorage point has been 
reached. 

In rare cases, when a solid foundation cannot be reached, a 
form of construction consisting of an entire flat bed of con- 
crete, reinforced with steel, is employed, and this is known ‘as a 
floating foundation. 

In a building of skeleton steel frame, the floors between the 
beams are either of hollow terra cotta blocks or of reinforced 
concrete, but if the beams and columns are of reinforced con- 
crete, the floor arches are generally of the same material. The 
first terra cotta arches were built in segmental or true arch form, 
with the center higher than the ends or abutments. Fach tile in 
the arch was wedge-shaped like the stones in a regular arch, 
the top being wider than the bottom. The center one was the 
heystone and the ones at the abutments, called the skewbacks, 
were moulded to fit against the web and flange of the beam and 
to project down and under the lower flange for fire protection. 
This segmental type generally had a false ceiling of metal lath 
and cement plaster suspended below it by iron rods so as to 
provide a flat ceiling. It is usual, however, to have the floor 
arch flat instead of segmental, though it is still called an arch 
even without the curve of the arch. In this type the individual 
tiles have something of the wedge shape and with the keystone 
and skewbacks just fill the space between beams. Steel tie rods 


placed at frequent intervals prevent the beams from spreading 
and counteract the thrust of the floor arches. 
(To be continued in THE SpecTATOR next week) 
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FINANCIAL CONDITION OF 


WEST COAST LIFE INSURANCE CO. 


SAN FRANCISCO, CALIFORNIA 
STATEMENT, DECEMBER 31, 1921 


ADMITTED ASSETS LIABILITIES 





Home Office Building and Other Real Estate.................. $686,560.17 Reserve on‘ all outstanding Policies... 2.0.0.5... 0cscccccecees’ $5,799,071.71 
First Mortgage Loans (secured by property appraised at $2,709,007) 935,754.50 PROMOTE Ot NOMBCR TOCHEROD 50:0. 0.5 5 4.5:0:6, 010.4016 a 6 46 4d bee Siw ald a mera 74,521.22 
SRI MRMNIR eo CI is he einen es whee on hemes ee bensla rs 7,450.92 Interest and Premiums Paid in advance.................e.c00 31,382.37 
Policy Loans and Premium Notes..................00c000000 1,012,04224 Reserves for taxes payable during 1922...................cc eee 65,880.19 
(Within Reserve) MAN GREAAM RGD LC AA EN TLECAL GSS 5 20 g:40 6. 010 a 1p) hone Io ald 'rin5%  deav00' a:b MIRCEA rates 75,776.43 
PROS BANE ROU OME oe ios coe nis oie vvsn ee ecise cule eas view Qe DOs Bt SAINEAD OOK oo oi5 oss bc kccaroscccienacacecdeecans WEDOO000 
Net Premiums outstanding and deferred....................-. 302,890.11 Assigned Surplus (Deferred and Annual Dividend 
(Secured by Legal Reserve) ESTED EIR Ea CIN aA RO a i mata Op LAER Nits op POR 251.293.2329 
Interest and Rents due and accrued................0 ce eeucce 57,433.48 Unassigned Surplus................ccccccececs 247,333.20 
Seine ae MONIES GAN AEE MOEIOE. . . . os oo cask cscs onus cose ceisvewen 266,908.52 ee! 
RONEN 6 aac -c-n oa Weick lasek wo see Roreurake eee tek ee 33,714.73 Surplus to Policyholders... 0.5.6 iéscdacsc ive once sasscecess 748,626.59 
dotel Admitted Assets.;..... 05.5... 5 cccccccceccecsee $6,795,258.51 TRON 2 otc ta (aa fole ata (aed oti Sine East ee $6,795,258.51 
INCREASES MADE DURING 1921: 
Semplus to Po icyleolders.......... 0.0.0 ..0 cece ccccccecees $121,896.06 
eee ES EES SETAE OD Re ee $68,543.23 
I SoS) 0, ek Wg a die ae eer oe Cale a ie a $985,388.90 
GROWTH OF COMPANY 
Dec. 31 Admitted Assets Insurance in Force (Paid for Basis) 
1906 $231,916 $529,000 
1907 $310,650 $2,541,000 
1909 $463,412 $5,043,627 
1911 $1,400,652 $11,664,812 
1913 $1,986,375 $22,187,482 
1915 $2,513,074 $23,578,462 
1917 $3,725,502 $30,377,328 
1919 $4,698,253 $39,558,166 
1921 $6,795,258 $46,683,538 
CHAS. W. HELSER, JOHN A. KOSTER, President GORDON THOMSON 
Vice President & Agency Mer. Vice President & Actuary. 














LIBERAL CONTRACTS FOR AGENTS WITH 


TWO-REPUBLICS LIFE 


The Two-Republics Life Insurance Company of El Paso, Texas, welcomes 
new agents who join its forces whose desire it is to make a connection with 
a clean, progressive, and rapidly growing company. 


The Company’s contracts are liberal andits sub-standard facilities enable 
its agency force to do away with wasted effort and lost motion in the volume 
produced. 


Territory open in Texas, New Mexico, Arizona and Arkansas. 


FOR FURTHER INFORMATION WRITE THE HOME OFFICE 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
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NEWS OF THE LIFE INSURANCE WORLD 




















OUT OF THE MOUTHS OF BABES 


4 Story With An Impressive Life Insurance 
Moral 

Lack of vision on the part of a husband has 
peen the cause of many a widow suddenly being 
jaced with want and forced to work to support 
her children and herself. What might happen if 
Daddy went away, never to come back, is 
graphically told in a new leaflet by W. ‘F, Saeh 
entitled “Out of the Mouths of Babes,” just 
published by The Spectator Company. Mr. 
Nash, in his usual human and forceful way, 
lls a story with a moral that cannot fail to 
st a parent thinking right. The surest way of 
reaching a man’s pocket is through his heart, 
and it would be a strange father that would 
not be influenced by such words from a child. 

“Out of the Mouths of Babes” offers an ace- 
high reason for the man with a family to place 
a good part of his savings in life insurance. He 
knows better than anybody else what would hap- 
pen to those he loved best if he were no longer 
at hand to take care of them, and few men 
knowingly are so selfish as to make their family 
carry the risk. 

This leaflet will prove an effective argument 
in selling life insurance, and should be used 
freely by agents desiring to build up their 
business. 

“Out of the Mouths of Babes” is an eight- 
page folder, printed in two colors, and sells for 
15 cents per copy. Quantity orders will be filled 
at the following prices: 50 copies, $2.50; 100 
copies, $4; 500 copies, $15; 1000 copies, $25; 
5000 copies, $100; 10,000 copies, $180. . 


West Coast Life’s Largest Earnings 

The year 1921 produced for the West Coast 
Life Insurance Company, of San Francisco, the 
largest earnings it has ever had in a single 
year. It made a large increase in surplus to 
policyholders ($121,896), and also in unassigned 
surplus ($68,543), while its admitted assets 
grew to the extent of $985,380. 

The company reports assets of $6,795,259, 
with a surplus to policyholders of $748,627, made 
up as follows: Capital stock, $250,000; assigned 
surplus (deferred and annual dividend funds), 
$251,293, and unassigned surplus, $247,333. 
The company’s policy reserve now amounts 
to $5,709,072, representing an increase of 
neatly $860,000 during the year. The com- 
pany owns its home office building and other 
teal estate to the value of $686,560; has 
$35,754 loaned on first mortgages; owns bonds 
and stocks valued at $3,192,504; has a cash bal- 
ance of $266,909; has premium notes and policy 
loans to the amount of $1,312,042; and interest, 
Premiums and other assets making up the total 
to $6,705,259. The company also gained over 
$7,000,000 in insurance in force, which latter 
now amounts to $46,683,538. Last year the 
West Coast Life paid policyholders and ‘bene- 





Carried Insurance on Knickerbocker 
Victims 
The New York Life Insurance Com- 
pany in its weekly bulletin reports that 
from a check-up of the newspaper lists 
of dead in the Knickerbocker theater 
building at Washington, D. C., recently, 
eight policyholders of the company were 
killed. The total amount of insurance 
carried was $23,000. C. C. Brainard, 
Washington correspondent for a Brooklyn 
newspaper, was insured with the New 
York Life for $10,000. 











ficiaries $366,724 for death and endowment 
claims ; $23,258 for disability claims; and $246,- 
246 for surrender values and dividends, making 
the total payments to policyholders since organi- 
zation $4,235,454. 

Construction work has now commenced on 
the company’s office building on Market street, 
San Francisco, by which two stories are being 
added, making the building a fourteen-story 
structure. It is expected that the company will 
occupy the new premises by June next. The 
principal active officers of the West Coast Life 
are: President, John A. Koster; vice-president 
and agency manager, Charles W. Helser; vice- 
president and actuary, Gordon Thomson. 


Gem City Life’s Annual Meeting 

The annual meeting of the stockholders of 
the Gem City Life was held recently, at which 
General Manager I. A. Morrissett reported no- 
table increases in every line of the company’s 
business in both the life and the health and ac- 
cident departments. The old officers were re- 
elected, and seven new members were elected to 
the board of directors as follows: R. P. Burk- 
hardt, Dayton; Lee Warren James, Dayton; 
Dr. I. H. Hawes, Arcanum, O.; Ed. S. Conk- 
lin, Lebanon, O.; William F. Rinck, West Al- 
exandria, O.; Charles P. Wickham, Jr., Nor- 
walk, O.; and O. B. Morey, Columbus, O. The 
January, 1922, business of the company was 
larger than that in January, 1921. 

Excellent progress was made in 1921 by the 
Gem City Life Insurance Company of Dayton, 
Ohio. Its income in the life department in- 
creased nearly $60,000, while the accident in- 
come aiso showed some increase. The financial 
condition of the company was also strengthened, 
assets having increased over $84,000, while the 
surplus to policyholders increased over -$2000. 
The company how has $455,918 of admitted as- 
sets, and after setting aside $325,582 of reserve 
on life policies and providing for other liabil- 
ities, there remains a surplus to policyholders of 
$120,193, including $108,835 of capital stock. 
The company’s income in 1921 was $226,883, 
against $168,838 in 1920. 
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Farmers National Life’s Good Year 

In presenting its financial statement as of De- 
cember 31, 1921, the Farmers National Life In- 
surance Company of America, Chicago, IIl., 
is able to show an increase in assets of more 
than $300,000, an ificrease of over $300,000 in 
legal reserve on policies in force, and also an 
increase in the surplus to policyholders. The 
company now reports admitted assets of $1,- 
393,136, and a surplus of $424,172, while its 
policy reserve is $922,780. 

The company has life insurance in force to 
the amount of $22,392,907, this sum representing 
an increase during last year of $4,114,453. It 
also has accident insurance in force to the 
amount of $12,943,056. A large proportion of 
its assets is represented by mortgage loans, 
which amount to $1,014,835; it has cash ex- 
ceeding $69,000; loans to policyholders of over 
$61,000, and various other items. The company 
owns office property valued at $74,000. It is 
doing business in Ohio, Indiana, Illinois, Mis- 
souri, and jowa, and offers good opportunities 
for live agents. 

President John M. Stahl has received a letter 
from T. W. Blackburn, secretary and counsel 
of the American Life Convention, in which he 
says: “J am sure your friends will regard the 
results achieved by the Farmers National Life 
in 192I as positive proof of efficient manage- 
ment. To make a gain in 1921 of insurance in 
force of more than $4,000,000 and to write 
more new business in 1921 than in 1920, in 
view of the conditions, is a really phenomenal 
achievement. I congratulate you.” 

The officers state that the company will write 
20 per cent more business this year than it 
wrote in 1921, and that its January, 1922, busi- 
ness was far ahead of its business for any 
previous January. 


Maryland Assurance Corporation’s Fourth 
Year 

At the end of 1921, the fourth year in the 
history of the Maryland Assurance Corporation 
of Baltimore, that company had life insurance 
in force aggregating $10,071,261. This repre- 
sents a gain of over $2,500,000 during the past 
year, and the life insurance premiums received 
last year, $237,641, showed an increase of more 
than $58,000 over those for 1920. The company 
also made good progress in adding to its finan- 
ciai strength. It now has $847,173 of assets, an 
increase of nearly $80,000 during the year, while 
its surplus to policyholders is $564,603, an in- 
crease of over $15,000. The company’s net re- 
serve on life policies is now $240,805, or $106,000 
more than a year ago. It is apparent from these 
figures that the company is progressing along 
safe and conservative lines, and is steadily build- 
ing up a productive field force. F. Highlands 
Burns, who is president of the Maryland 
Casualty Company, is also president of the 
Maryland Assurance Corporation. 
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Insurance Men! 


For agencies in the following 
States address 


SOUTHWEST FLORIDA 


W. E. Hand, Manager 
105 Van Huss Building 
Lakeland, Fla. 


SO. GEORGIA & E. FLORIDA 


W. J. Scheider, General Agent 
Valdosta, Ga. 


NO. AND SO. CAROLINA 
S. B. Woody, Manager 
Dixie Building 
Greensboro, N. C. 

ARKANSAS 


E, A. Stanley, State Agent 
539 Donaghey Building 
Little Rock, Ark. 


LOUISIANA 


Dr. Jos. R. Ducote, State Agent 
2103 Chestnut Street 
New Orleans, La. 


VA., E. TENN,., S. E. KY. 


Southern Finance Co., Mgrs. 
Bristol, Va. 


NORTHERN ALABAMA 
Lon W. Long, Manager 
803-4 American Trust Building 
Birmingham, Ala. 


CENTRAL TENNESSEE 


R. A. Henry, Gen. Agent 
827 Stahlman Building 
Nashville, Tenn. 


CENTRAL KENTUCKY 


Wilson P. Strader, Gen. Agent 
454 West Second Street 
Lexington, Ky. 
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Annual Statem¢’™ 
Admitted Assets............. $5,752,611 
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INSURANCE IN FORCE DECEMBER 31, 1921 
INSURANCE ISSUED IN 1921.......... 


PAID TO POLICYHOLDERS $2"! 
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MG. 6-6 os awe eae $5,014,204.7 | 

we to protect policyholders in case 
of excess Mortality Claims... . 100,000.00 
wher Liabilities... ......... 345,130.18 
PLUS to policyholders. . $293,335.55 
$5,752,670.44 
iif «~=—Ss«GGAIN. IN. ASSETS 1921 $461,417.90 
_—& — GAIN IN SURPLUS 1921 22,841.21 
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Insurance Men! 


For agencies in the following 
States address: 


MINNESOTA, N. & S. DAKOTA 


H. J. C. Hirschmann, Manager 
408 Essex Building 
Minneapolis, Minn. 


MICHIGAN 


H. H. Mair, General Agent 
1226 Majestic Building 
Detroit, Mich. 


NORTHWEST IOWA 


A. A. Smith, General Agent 
412 First National Bank Building 
Mason City, Iowa 


CENTRAL IOWA 


W. C. Hirst, General Agent 
Box 233 
Waterloo, Iowa 


SOUTHERN ILLINOIS 


Ralph Proctor, General Agent 
McLeansboro, IIl. 


OKLAHOMA 
Ratliff, Earp & Butler, Managers 
630 Security Building 
Oklahoma, Okla. 


CENTRAL & SO. TEXAS 


E. F. Phillips, General Agent 
Waxahachie, Texas 


NORTHWEST TEXAS 
T. J. Murphy, General Agent 
403-4 Reynolds Building 
Ft. Worth, Texas 


SOUTHEAST TEXAS 


J. F. Townsend, General Agent 
211 Keith Building 
Beaumont, Texas 
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THE OFFICERS AND DIRECTORS OF 
The Kansas Life Insurance Company 


Are Proud to Present the Following Statement of the Condition of the Company 
on December 31, 1921 





ASSETS LIABILITIES 
Real Estate Mortgages (first liens)................ $817,165.00 Present Value of All Outstanding Policies in Force, 
Municipal (Kansas) and U. S. Liberty Bonds...... 245,710.84 se era Rc ero Dividends and ‘a 

4.3 d ane isability Benefits..... : 63,193.58 
Cash in Banks, on Interest .......5 05 c0..<500..0. 25  “QGOj236559 Valier Clas Hit Vet Bae: ...... eateries 54.758.50 
Gashan Banks, Open AcCOunit oc. sisi os tee os ae 22,763.90 Promiums and Interest Paid in Advance......... 2,780.15 
. Accrued Interest. ea seas oid Wee aise 24,090.47 Reserve for Taxes, Not Yet Due................. 11,350.00 
Deferred ie egg or 31,653.54 All Other Liabilities. ....... -. 422, 50. 5,785.90 

Premium Notes and Policy °? oans s (W ee aaianess 34,819.66 Capital Stock... iain kee = 650.00 

UGE spies fae inca s Oeste 549. 12 

Due from Other Companies (Re-Insurance).. Satie 30,627.25 Pee a sete 
sutplus to Policy Holders: 25.5. 06.6655 cces. ass OO IOQMS 
$1,367,067.25 $1,367,067.25 


INSURANCE IN FORCE $12,014,225.00 


INCREASES FOR THE YEAR 
Insurance in Force................00cc000000005- $677,546.00 Policy Reserve..... 5 igo ste pvelsaraeeveneselen of ste cleaee sepa mie a 
Admitted Assets...... veeeees 243,298.69 Surplus to Policy Holders... .... wees. 48,499.05 
Over ONE MILLION Rilinsa in Approved Securities on Deposit With the State anne 


for the Protection of Our Policy Holders 
J. H. EDWARDS 








WE WANT AN AGENT IN EVERY TOWN IN President OUR POLICY CONTRACTS SECOND TO 
KANSAS—LIBERAL CONTRACTS AND WwW. H. EASTMAN NONE—SEE OUR _ REPRESENTATIVE 
PROMPT SERVICE. WRITE MR. Secretary-Treasurer BEFORE YOU BUY LIFE INSUR- 
EDWARDS F. H. SCHOLLE, M. D. ANCE. 


Medical Director 








HOME OFFICE =-=s-= 701-703 JACKSON STREET =3- TOPEKA, KANSAS 





























































Don’t Delay Decide Today 
SUBSTANTIAL GAINS : 

I 
along all lines is shown by the sixteenth an- N GENERAL AGENTS P 
D WANTED E 
nual statement as of December 31, 1921. I N 
A If you mean N 
ADMITTED ASSETS OVER $2,000,000 : Business 5 
Y 
For LIBERAL AGENCY CONTRACTS to M aS ene at L 

Business 

sell MODERN ATTRACTIVE POLICIES I V 
at REASONABLE PREMIUM RATES in Write to me— ; 
PROSPEROUS TEXAS. JACKSON MALONEY I 
A Manager of Agencies A 

ADDRESS N 
FORT WORTH LIFE NT 

Insurance Compan PHILADELPHIA LIFE INSURANCE COMPA 
) y 111 NORTH BROAD STREET 
FORT WORTH TEXAS PHILADELPHIA, PA. 
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NEW BUSINESS EXCEEDS 


HUNDRED MILLION 


Missouri State Life Surpasses All Records in Thirty-Year Period 


MULTIPLE LINE IDEA A SUCCESS 


Broad Service Offered Agents and Policy holders—Financial Standing Reviewed 


One of the romances in life insurance history 
is the story of the remarkable growth of the 
Missouri State Life Insurance Company of St. 
Louis. Not quite thirty years has this company 
been in existence, and yet to-day it is what might 
be called the giant of the companies west of the 
Mississippi, having on its books now more than 
$34,000,000 of insurance in force and possessing 
assets of nearly $34,000,000. 

It is not merely on financial and insurance 
exhibits alone that the company’s record stands 
forth, but also in the breadth of its service, em- 
bracing as it does all forms of individual life 
insurance protection, group insurance, disability, 
and accident and health insurance. Thus is it 
possible for anyone to secure complete protec- 
tion against all contingencies in life in a single 
company which has enjoyed an excellent record 
of liberality in treating policyholders and 
beneficiaries. 

The year just closed was a banner one for 
the Missouri State Life, agents having paid for 
more than $100,000,000 of new business in new 
policies issued, increases and revivals, the total 
new business for the year being $101,066,946, 
bringing the total amount outstanding up to 
$340,417,028, an increase during the year of 
about $38,000,000. Admitted assets as of Jauuary 
I, 1922, were recorded at $33,844,503, an increase 
of about $5,600,000 over the amount shown one 
year earlier. Invested assets yielded last year 
nearly 7 per cent interest, a rate of earning well 
above the average for the country, the exact 
rate earned on mean invested assets being 6.89 
per cent. 

In the past five years the company has grown 
by leaps and bounds, having in that time nearly 
doubled its assets and more than doubled its 
outstanding insurance. Below is a tabulation 
showing growth by assets and insurance in 
force for the years 1917 to 1921 inclusive: 


Year Assets Insurance 
IT... 0ss00ce00» $17,008,068 $156,948,542 
is ohh as 19,805,654. 176,740,636 
| ROR 23,096,073 219,415,635 
Sere 28,213,267 302,328,804 
Ale ckcsenaeccne SQe SOs 340,417,028 


The Missouri State Life offers to agents a 
splendidly organized system of co-operation. A 
training school for field men has been main- 
tamed for several years, and this has proved 
beneficial to the agents individually, to the com- 
pany and the business of insurance generally. 
Activities of the company are constantly kept 
before the agents by means of an agency bulletin 
Prepared in brilliant style and enlivened by pic- 
tures of news value as well as business sig- 
nificance, 

Another interesting expansion movement of 
the company is the adoption of the multiple line 
idea, which has proved very successful. In 1920 
the company established a group department, 


making its first step into the field of multiple 


lines. During the war, when prices and labor 


were at a peak, much group insurance was sold, 
in part as a welfare measure, but also to in- 
crease the spirit of cooperation between em- 
ployers and employees when labor was a scarce 
commodity in the market. Today, with condi- 
tions reversed, group insurance is being sold in 
equally large amounts. Employers have come 
to recognize its value. Group insurance con- 
tracts which were purchased during the pros- 
perity era have not lapsed nor been discontin- 
ued, and today employees and employers appre- 
ciate the value of group insurance as something 
that will place capital and labor on a better 
basis of understanding. It has been found a 
better and more practical plan than the old 
bonus system. Unlike the bonus to employees, 
group insurance is not a timely pleasure that is 
forgotten soon after it is received, but provides 
the necessary protection to assure the neces- 
sities of life to an employee’s family in the 
event of his death. This company, during the 
past year, has written more than forty group 
contracts, involving many millions of dollars 
and covering all lines of business. The develop- 
ment of the expansion program of the company 
has been the aim of its officials and directors. 

In 1921 an accident department was added to 
the company’s activities under the direction of 
Major John J. Crowley, second vice-president. 
This department has developed very rapidly and 
thoroughly during the past year. The company 
now handles life, accident and health, and group 
insurance. 

President Singleton states that the experience 
of the company with accident insurance in the 
past year has been a force beneficial to the life 
insurance business. Accident insurance, in addi- 
tion to life, enables the agent to offer complete 
service to the policyholder, and offers him many 
opportunities for building a large clientele. The 
accident department will play an important part 
in the development of the branch offices of the 
company. To steadily develop multiple lines is 
an important part of the expansion program of 
the company. Persistent in working to its goal, 


the Missouri State Life operates in harmony 
with the characteristics typified by its trade 
mark, “as everlasting as the hills,’ which sug- 
gests permanency, strength and stability. For 
more than a quarter of a century the company 
has steadily prospered until today it stands 
among the big leaders in the insurance world. 


Reserve Loan Life Makes Gains 

The year 1921 resulted in further strengthen- 
ing the Reserve Loan Life Insurance Company 
of Indianapolis. As of December 31, last, the 
company had $5,752,670 of assets, or over $460,- 
coo more than at the end of 1920. A good part 
of this increase, or over $430,000, was added to 
the sum deposited with the State insurance de- 
partments for the protection of policyholders, 
which now stands at $5,014,205. In addition, 
the company carries a reserve of $100,000 to 
protect policyholders in case of excess mor- 
tality claims; and after making due provision 
for all other liabilities, reports a surplus to 
policyholders of $203,336, or nearly $23,050 
more than a year ago. 

At the end of last year the company had in- 
creased its insurance in force to the sum of 
$50,315,351, the new insurance issued in I92I 
having amounted to $15,081,192. Since its or- 
ganization, in 1897, the Reserve Loan Life has 
paid to policyholders the large sum of $7,920,- 
000. 

The Reserve Loan Life operates in a number 
of the Western and Southern States, and has 
numerous well-established general agencies 
throughout its territory. 





Connecticut General Breaks Records 

During January last the twenty-fifth anni- 
versary of Vice-President Bulkley’s connection 
with the Connecticut General Life, of Hartford, 
was celebrated by the largest issue in both life 
and accident departments in the company’s his- 
tory. The new life business aggregated $16,- 
602,795, breaking the previous high record at- 
tained in September, 1920, which is remarkable 
under present conditions. The accident and 
health business last January also exceeded all 
previous records. The company had four mil- 
lion-dollar days during the month. The New 
York agency reported two and three-quarter 
millions of new life business. The officers of 
the Connecticut General look forward to a 
bigger year even than 1921. 





first two contract years. 





OHIO , INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own ahd operate 
a General Agency , —-Write us, giving full particulars. 

Liberal financial assistance extended during the 


-—Minor Morton, Vice President and Agency Manager 
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HOW MUCH WILL IT COST? 


“How much will it cost?” sooner or later interrupts every selling talk. Life Insurance Agents who can show the low net 
premium deposits of Union Central insurance need not evade this question. Estimates of future cost are best based on past 
performance. Union Central history is full of enviable records demonstrating that our policyholders have benefited over a 
long period of years on account of Union Central Low Net Cost. 

A policy which covers the entire period of the Company’s existence recently became a claim. The exhibit below shows how 
liberal dividends made possible a most remarkable return to this insured. 


Policy No. 11. Amount: $2,000. Age: 22. Period covered: Entire Amount of Policy $2,000.00 
_ Company history, 1867-1921 Additions purchased with $341.83 Dividends 437.00 
Premium $83.90. Plan: 10-Payment Life Dividends taken in Cash 556.86 


Total Gross Premiums $839.00 Total Cash received by Policyholder and Beneficiary $2,993.86 
Total Dividends 1,065.30 Premium Deposits (less $166.61 Dividends applied) 672.39 


Excess of Dividends over Premiums $226.30 Excess Receipts over Deposits $2,321.47 
A booklet further describing this interesting policy will be sent on request. For further information address 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 




















NATIONAL RESERVE 
LIFE INSURANGE CO 


___ GEO. GODFREY MOORE. ?res/oerr 


bi 


HOME OFFICE - - TOPEKA, KANSAS 


WE WANT BIG MEN! 


FOR THESE STATES 


KANSAS—OKLAHOMA—ARKANSAS 
IOWA — NEBRASKA — MISSOURI 


MEN WHO CAN QUALIFY AS 


FIELD SUPTS—AGENCY MANAGERS— 
GENERAL AGENTS 


IF YOU HAVE AMBITION FOR THE FUTURE AND 
WISH TO MAKE PERMANENT CONNECTIONS 
WITH THE FASTEST GROWING LIFE INSURANCE ; ' 
COMPANY IN THE MIDDLE WEST, WRITE OR Stephen M. Babbit, President 


WIRE THE HOME OFFICE. 





Hutchinson, Kansas 
































F the co 
moder 


Just 
forth ¢ 
that w 


» misleac 
to pay, 
| dowme 
insuran 
If n 
Weaken 
perhap 
in some 
they ar 
Now 
pened 
“pure et 
pany se 
“to pay 





A WEEKLY REVIEW OF 


INSURANCE 











INS URAN CE 








New York and 


SECTION 


Chicago, Thursday, February 9, 1922 





— - 








ENDOWMENTS 


q Man Thinks He Endows Himseli, 
" But He May Endow His Widow 


A STRAIGHT CONTRACT 


[ here Are Many Who Would Never Take 
Anything But An Endowment 

© All of us get to using words without thinking 
Mpuch of their meanings. If you refer to the 
Mictionary you will find a definition of the word 
endowment. “A sum settled or property devised 
Mor the permanent use of an institution, person 
or object.” 

© Please notice the words “property devised.” 
Phe term is significant, giving the idea that in 
~ some way a device is employed to obtain the 
property. 

© In the case of endowment insurance a device 
js employed. That device is very ancient, and 
+ you can find that it is mentioned in the Bibte. 
Pharaoh dreamed a dream which, being under- 
§ stood, is the same dream that should trouble the 
sleep of many of us during our seven or twenty 
| years of plenty and before the lean years begin. 
PAnd it is well for any of us if, during the 
Pyears of plenty, there is at hand a Joseph who 
manages to induce him to lay up a store against 
ithe coming and nearly certain lean years. The 
Pmodern Joseph is the life insurance agent. 


An ApsurD ARGUMENT 
4 Just at present an argument has been put 
forth on the part of an enemy of life insurance 
“that when inducing a man to take an endow- 
Pment policy you are inducing him to take what is 
Pmisleading and deceitful, thus causing the man 
ito pay, should he die before the end of the en- 
Hdowment term, an exorbitant rate for his term 
‘surance. 
© If not clearly refuted, this argument will 
Weaken the canvassing of some soliciting agents, 
P perhaps giving them the idea that somehow and 
in some way they are misrepresenting the goods 
‘they are selling. 
4 Now suppose there was a company that hap- 
PPened to sell nothing but what is known as 
pure endowment” insurance. That is, the com- 
PPany sells nothing but a contract that promises 
sto pay a sum at the end of, say, twenty years 
pif the assured is then alive. 
© It is clearly stated in the contract that not a 
cent will be paid at the death of the assured; it 
O's clearly stated that the assured must live to the 
end of the term to get anything whatever. The 
peompany’s actuary calculates the premiums on 
_ these pure endowments on the assumption of 
F fothing whatever paid in case of death. 
c Leaving aside all figures, anyone can under- 


stand that, as many will die during the period 
of twenty years, the premiums on these policies 
will be very low and that the man who lives out 
the term will receive a much greater sum than 
if he had accumulated the premiums in a sav- 
ings bank. 

Surely no clear-headed man could say that 
such a contract was a misleading contract or a 
misrepresentation. Surely it is plain that such 
a contract could not be regarded as anything 
but a “straight” and absolutely honest contract 
And surely there would be those whose situation 
in life would cause them to believe that such a 
contract met their own needs. Yet if the assured 
should die, every cent he had paid in would be 
lost. 

ACROSS THE STREET 

Now suppose across the street from the pure 
endowment company there was another company 
which sold nothing but term insurance. And 
suppose an assured, holding a pure twenty-year 
endowment policy for ten thousand dollars, 
crossed the street and “hedged” his pure endow- 
ment speculation, if you choose to call it that, 
on his life by buying a ten thousand dollar 
twenty-year term policy. He would have two 
contracts. One would pay him ten thousand in 
cash if he lived for twenty years; the other 
would pay his estate ten thousand dollars if he 
died within twenty years. 

lf these two contracts stated clearly the con- 
ditions on which the proceeds of the policies 
would be paid, there is no clear-headed man any- 
where who would not declare the contracts to 
be absolutely free from any hint of misrepre- 


sentation. 


CoMBINED 

Now an ordinary life insurance company could 
issue two contracts—one a pure endowment and 
the other a term policy. But because this would 
unduly complicate matters, the actuary com- 
bines the two plans in one simple contract. It is 
clearly stated that the face of the policy will 
be paid at the end of a stated number of years 
and it is also clearly stated that in case of death 
within this period the face of the policy will be 
paid to a beneficiary. As a matter of course, 
and due to the figures of the contract, if the in- 
sured dies he can be said to have paid in pre- 
miums a heavy rate for his insurance, but he 
hasn’t paid but a portion of the premiums for 
term insurance; most has been paid for the pure 
endowment. He has to pay a heavy rate, or the 
company wouldn’t have on hand the money io 
pay those who live to the end of the term. 

All of the above is unnecessary for the agent 
who understands the nature of the goods he 
sells—the straightest goods, it can be mentioned, 
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sold in any market anywhere on the face of the 
earth. 
CARELESS Harrys 

Now there are heaps of men who, during 
their years of plenty, don’t show the sense of 
crazy grasshoppers. Men die daily whose ex- 
ecutors tear up basketfuls of waste paper that 
was bought with solid plunks. Heaps of men 
reach the lean years of their lives to look back’ 
with the greatest sorrow at what they could 
easily have saved and what they didn’t save. 

To such a man, and during the fat years, the 
life insurance agent comes. And for some cf 
these men an endowment appeals most strongly, 
for some of these know their own weakness. 
They know they are free spenders; they know 
they make ducks and drakes of any little surplus. 
To divert money into premiums for an endow- 
ment policy, that would otherwise be foolishly 
thrown away! Could there be anything so 
valuable for one of these spenders during his 
fat years? 

And it must be remembered that not easily 
wiil the agent get much of the big salary of 
Careless Tom, Dick or Harry. It is easier to 
sell him swamp lots; easier, perhaps, to sell him 
even a gold brick, than to sell him life insur- 
ance. All the attractions possible must be in the 
contract to induce such a one. 

“No, no!” he says. “I’m not going to die. 
My grandpop lived to ninety. You'll see me go- 
ing strong at eighty! No, I don’t want any 
life insurance. Listen to my heart; sound my 
chest !” 

But the agent has his endowment specimen 
policy, and Careless Harry isn’t so stupid that he 
doesn’t know how money evaporates from his 
pocket. Twenty times he has started a little 
savings bank account, and twenty times he has 
yanked out his savings. 

And there are countless widows of Careless 
Harrys who could bless the agent because he 
had that specimen endowment with him when he 
solicited an application. 

Term insurance has its place, and other kinds 
of insurance, but endowment has an allurement 
for the Careless Harrys. And the Harry, 
pushed by the agent for the premiums or per- 
haps the whole term of the policy, at the 
cashier’s window and about to receive a check 
for ten thousand! He isn’t as careless as he 
was at thirty, and, judging by his clothing, the 
fat years are pretty well behind him. Listen to 
what he says to the agent: 

“The only money I’ve ever saved! Seems 
like a fortune! Thank you, sir, from my heart 
for pushing me as you have for the premiums.” 

Oh, yes, endowment insurance serves its pur- 
pose! And if anyone cares at all about his 
fellow men, he had better not push to the plat- 
































































A BOND ARGUMENT 





Selling a Long Term Endowment 
Contract 





MISSOURI STATE LIFE MAN’S TALK 





N. L. Shultis of Minneapolis Proves Ia- 
surance Not Die-to-Win Proposition 


“Mr. Brown, we judge everything by com- 
parison. I want to compare what I have to 
offer with Liberty bonds, because I know that 
you appreciate the desirability of a United 
States bond. 

“Suppose, when you get to your bank to- 
morrow, the cashier calls you back into his pri- 
vate office and says to you, ‘Mr. Brown, the 
bank bought $1,000,000 of the Fourth Liberty 
Loan bonds (to help the Government), but as 
we are in the banking business we must earn 
more than 414 per cent on our investments. We 
have, therefore, decided to sell these bonds to 
some of our best customers on very attractive 
terms, and have allotted $10,000 worth to you. 

“ T know that as long as you have your health 
you will not require the income from these 
bonds, but if you should die your family would; 
and, should you become disabled, or live beyond 
the productive period of life, it would be fine to 
have these bonds for yourself. We have paid 
$10,000 cash for these bonds, but we are going 
to sell them to you, put your name on them, and 
put them in the vault for you and your family. 
We want our money to earn 7% per cent. 
Therefore, you pay us 3% per cent annually on 
the face value of the bonds, and as they are 
right here in the vault we will clip the coupon of 
414 per cent and the two together will give us 
714 per cent on our money. 

“Tf you die, we will immediately turn the 
$10,000 worth of bonds over to your wife with- 
out further payment, notwithstanding you have 
never paid one cent on the principal and less 
than half the carrying: charges—the United 
States Government having paid 4% per cent of 
it—and our money bought the bonds. 

‘Should you become disabled, we will relieve 
you of any further payments and instead pay 
you 8% per cent on the face value of the bonds 
annually, until you are sixty-five years old and 
then give them to you, or to your wife in case 
of your prior death. However, should you be 
fortunate and live in good health to the age of 
sixty-five, we will deliver the bonds to you not- 
withstanding you have never paid one cent on 








form and speak his piece of how life 
companies are misrepresenting the goods they 
sell, If he’s really interested in his fellows, he 
had much better refer to speculations in swamp 
lots, to holes in the ground, to those thousand 
and one ways in which Careless Harrys drop 
good dollars into openings of financial sewers. 
Above the entrance of a life company office 
might well be placed, and in letters of gold: 
“THIS INSTITUTION CONJURES THE 
WASTE OF MANKIND INTO FUTURE 
SECURITY AND .HAPPINESS.” 
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rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








the principal and less than half the carrying 
charges.’ 

“Mr. Brown, do you believe that your bank 
will sell you $10,000 worth of bonds on those 
terms this morning?” 

He, of course, answers, “NO.” I then say: 

“Certainly not, they are not in the life insur- 
ance business and could not offer such a propo- 
sition unless they were in a position to make the 
offer to, and have it accepted by, thousands of 
men in order to get the proper average. Mr. 
Brown, I represent a company many times 
larger and stronger than your bank. I offer you 
exactly this proposition, substituting $10,000 
cash for $10,000 worth of bonds. In addition, 
you get annual dividends reducing the cost, the 
right to discontinue after two years, receiving an 
equitable settlement, etc.” 

If he still resists, I sometimes say: 

“Now, Mr. Brown, of course you have some 
Liberty bonds. I will agree right here and now 
to pay you $35 annually if you will agree to sell 
me $1000 worth on the terms I have just out- 
lined. He declines. (No one has ever taken me 
up.) I then say: “A proposition too good to 
give should be good enough to take.” 


Let Him Talk 


Let the balky prospect talk. Don’t stifle his 
objections. When he begins to tell you why he 
is not insured, and that it would be useless to 
“consume your time” with him, give him rope. 
You must know what his objections are before 
you can overcome them. Most men who are 
different are ready to congratulate themselves, 
and to score for themselves credit marks for 
fairness, clearness of vision, consistency and 
firmness. 

When you refuse to hear this kind of man in 
his own commendation you have deprived your- 
self of needful information and pushed him 
further away. Don’t do this. It is only by 
learning why he objects that his objection may 
be overcome. When a man is giving you his 
objections to life insurance he is unconsciously 
pointing out the method by which his application 
may be secured. Shut off this source of in- 
formation and you will go stumbling along in 
the dark. Let him talk. Let him shed all the 
light possible on the difficulties before you. 

—Nalaco. 
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Thomas J. Confoy’s Success 

Thomas J. Confoy, governing director and 
founder of the Southern Cross Assurance Com. 
pany of Melbourne, Australia, has met with 
gratifying success in the upbuilding of that 
company, which is now established in the prin 
cipal cities in Australia, Tasmania and New Ze: 
land. He isa native of Australia, who went int 
business on his own account within a few years 
after leaving school. The admirable features 
of insurance appealed to him and he sold his 
mercantile business in order to become an insur 
ance agent. By gradual promotion he became 
new business manager for the Australian Pto- 
vincial Assurance Company, in southern Avs 
tralia. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 

A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 
Annual Premium, Ordinary 

WACO. siks cole cerepniaeeie ose 0G $128 .05 


Twenty Payment Life........ $167 .10 
Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, IOWA. 


REINSURANCE ONLY 


Full Coverage 

















A Matter of Years 
John M. Scott, an attorney of Fort Worth, 
Tex., who was recently appointed Deputy In- 
surance Commissioner of that State, has deli- 
cately called to the attention of THE SPECTATOR 
that in a news item published a little while ago 
Mr, Scott’s age was given as sixty-one years. 
Asa matter of fact, Mr. Scott says, he has just 


passed fifty. 


The Prosperous Agent 
Orville Thorp of Dallas, Tex., general agent 
for the Kansas City Life Insurance Company 
and formerly president of the National Associa- 
tion of Life Underwriters, in referring to “The 
Prosperous Agent,” by William Alexander, in 
aletter to the author, says: 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


HOME 


EUGENE TANKE, President 
W. C. DIXON, Secretary 











I have read this book two or three times. 
Part of it I read to my wife, because she is 
very much interested in the subject. . . . 
think this book is a little gem, and it should be 
placed in the hands of beginners. I am ordering 
fifty copies. It gives every beginner what is 
essential in qualifying to become a successful 
and prosperous agent. 


“The Sky Is the Limit” 
3y E. J. Fatu 
Assistant Superintendent, Western and South- 
ern Life Insurance Company 


Reaching the top is a great delusion. There 
is no top. Every top we reach is the bottom of 
the next ascension. The sky is the limit, so 
keep growing. The great stairway that leads up 
to infinite heights of success and happiness 
starts right where our feet are planted. We can 
begin to rise with our next step. Some begin 
life at the top, others at the bottom, but we all 
have exactly the same chance to grow, for it 
takes years to be an oak. 

We hear persons say, “Nobody ever gave me 
a chance,” and if chances were snakes, those 
people would be bitten a hundred times a day. 
They need oculists; not opportunities. The 
trouble is that most of us want to make a spec- 
tacular stride upward instead of climbing step 
by step and learning thoroughly as we progress. 
It is a tedious, difficult climb, but remember 
that the sky is the limit. 


Inheritance Taxes and Insurance 

A dispatch from Pittsburgh to a New York 
newspaper states that the executors of the estate 
of Henry C. Frick have paid in taxes $9,000,000. 
The Federal Government was the chief bene- 
ficiary, receiving more than $6,000,000. 

When you are soliciting a wealthy man for 
life insurance, do not forget to tell him that 
the proceeds of a life insurance policy are ex- 
empt from taxes. Tell him about the large 
sums of money that will have to be paid by his 
heirs to the Federal Government and how a life 
insurance policy will realize ready cash for his 
heirs with which they may pay off his in- 
debtedness. 


—A proposal whereby ‘the departments of banking 
and insurance be merged together was recommended 
last week at a meeting of a joint legislative committee 
of the Virginia house of delegates. 
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CO-OPERATIVE EFFORT 


Pulling Together to Make 1922 a 
Success 








DUTIES OF THE MANAGER 





Must Keep Up Morale Of His Selling Force 
By Roy W. ANGER 

“Co-operative Effort” is a guaranteed method 
to make this year and the years to come rich in 
success and achievements for yourselves, as 
managers, and your men, as agents. We have 
just entered the new year, and right now we 
must decide if it shall be a year of unusual 
success. We know what we want to achieve, 
and we can be as big as we want to be, provided 
we are willing to plan and work. 

One of the greatest banes to a life insurance 
company and its field managers is the turn-over 
in the field force, and whatever the cause may 
have been it is believed that by careful selection 
of men in the future, and through the “Co- 
operative Effort” of the Carnegie Institute, this 
tremendous loss and misspent energy can be 
materially reduced. 

Life insurance itself is dependent upon a 
high standard of underwriting, and if an agency 
is to succeed it must, to gain and retain a high 
place in its business community, have and hold 
only high-class salesmen fully qualified to give 
adequate service to its patrons. A great re- 
sponsibility, therefore, evolves around the State 
managers and general agents who presumably 
are to guide and encourage the efforts of their 
agents. 

There are many important impressions that a 
manager must make if he is to succeed. He 
must be alert, tidy in his personal appearance, 
and possess the qualities that bring success, 
namely, tact, pluck, courtesy and ambition. In 
other words, he must be the man behind the 
gun, because he is the one upon whom the bur- 
den of responsibility must rest for the success 
or failure of his agency. He must be able to 
impart these necessary qualities to his agents. 

To my mind, it has always been one of the 
great tragedies of the life insurance business 
that many men of splendid possibilities have 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.”” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
JE RES Se RE 


Madison, Conn. 











failed in their efforts to write life insurance, 
and have dropped by the wayside, not through 
lack of ability or the ambition to succeed, but 
simply through the lack of knowledge of the 
proper methods, which, when applied rightly, 
bring successful results. No doubt, many of the 
failures of the past can be accounted for in this 
way; therefore, does it not in the final analysis 
reflect lack of co-operation? 

We should make every effort to interest only 
the highest type salesman, and with this thought 
in mind we must realize how great is the offense 
if we fail by not co-operating with him, to de- 
velop his faith in us, and help him, through his 
intelligence and hopefulness, to obtain ultimately 
a successful career. 

The problems of the new agent and, in fact, 
the majority of supposedly seasoned agents, are 
many. The most common question is, “How can 
I find prospects?” It seems to be a prevailing 
impression that a prospective buyer of life in- 
surance is a certain fixed type, which, of course, 
is erroneous. You should inculcate in the mind 
of your agent the fact that life insurance is a 
human agency, therefore needed by everybody 
with human responsibilities. Personally, I have 
been successful in obtaining prospects by what 
might be termed the “Hub System.” If I have 
succeeded in writing an application, I immedi- 
ately interest the client in his friends, and his 
friends in their friends, thus providing an end- 
less chain. This procedure gives an agent the 
advantage of using a successful solicitation and 
its influence in a quite direct way. The news- 
paper also, with its society columns, marriage 
announcements, birth notices, new corporation 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 Insurance in _ force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 


GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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announcements and executive advancements, 
furnishes a very desirable prospect list and is 
easily accessible to all your agents alike. 

Another problem that arises in the mind of 
the agent is just what contract would be ad- 
vised for such and such a prospect. This is a 
question of great responsibility and requires in- 
telligent individual analysis, and the general 
agent should be able to advise his agent intelli- 
gently after certain information is gained. It 
certainly would not be ethical to advise a man 
forty years of age with a wife and three chil- 
dren, and with an annual salary of only $2500 
to $3000, to buy early endowment insurance. 
He needs the maximum amount of protection 
for the amount of money he can afford to set 
aside for that purpose. 

If each State manager and general agent who 
has agents under his supervision would en- 
deavor to intelligently direct them along con- 
structive lines, the effort would repay them 
handsomely, both in material realization as well 
as satisfaction of seeing their men attain suc- 
cessful results. “Co-operative Effort” with your 
agents means co-operation with your company. 
I have in mind one of our agencies where the 
educational plan is being put into operation. No 
doubt their purpose is actuated by a desire for 
bigger business, and undoubtedly their ambition 
is mother to the thought. 

All of us go through troublesome times, and 
if we have not built well we will surely fall. 
If you want to build up a strong, lasting, worth- 
while agency, you must lay the right kind of 
foundation. Help your agents to build their 
foundations on such tested and tried pillars as 
honesty, industry, self-sacrifice, truthfulness, 
politeness, self-discipline, watchfulness, en- 
thusiasm, frugality, sincerity, purposefulness, 
loyalty to their company, their home agency, 
their friends and themselves, and, not least, 
common sense. 

It is very necessary to keep in close contact 
with your agents. I recall the experience I had 
shortly after I commencéd my career as a life 
insurance salesman. After having utilized a 
number of my acquaintances with what I kidded 
myself into believing were practice interviews, 
but which I really made with the underlying 
hope that I would make a sale, I met with that 
reverse that nearly always comes to the new 
agent—no place to go and apparently nothing 
to offer. Then there came to me that which I 
needed most—encouragement—a strong, friendly 
hand on my shoulder, gently yet persuasively 
leading me up out of the dark depths to a 
realization of the possibilities lying all about me. 


Time For Results 

The farmer who sows the largest crop and 
works it has the best chance of reaping the 
largest harvest. So get an early start on new 
business in 1922. Get your present policyholders 
to talking insurance over the back fence. The 
agent should be wise enough to make his policy- 
holders solicit their neighbors.—H. J. Brooks, in 
the Western and Southern Field News. 





—The Underwriters Laboratories has issued a sup- 
plement to its July, 1921, List of Inspected Mechanical 
Appliances, which is dated January, 1922. 
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EDUCATIONAL FUND STORY 


Vision of Provident Parent Provided For 
Son’s Education 


By Irvine Lore 


lt was Graduation Day at the Jonesville High 
School. Frank Newton and Charles Green, as 
their names were called, stepped forward to re. 
ceive their diplomas amid the thunderous ap- 
plause of the audience and the proud approval 
of their parents. 

That same evening they attended the class 
banquet. They had been chums for four years, 
After the banquet they walked home, both liy. 
ing near each other. Charles asked Frank: 
“What are you going to do now? 
work like I am, I suppose.” 

Both their families were in moderate circum. 
“Why, no,” said Frank, to Charles’ 
great surprise, 


Going to 


stances. 
“I am going to college to take 
up an electrical engineering course.” “Why, 
how can you do it?” “Well,” said Frank, “my 
father, about fifteen years ago, bought an edu- 
cational fund policy for which he paid a smal 
premium, averaging about $2 a week for fifteen 
years. This policy is maturing next month, and 
under its terms I receive $50 a month for four 
years, just sufficient to pay my expenses for the 
If my father had died be. 
fore I became eighteen, I would have received 


professional course. 


it, anyway; it would have been held in trust for 
me by the life insurance company, with com 
peund interest added to it. It seemed my parents 
were pretty anxious that I should receive a pro- 
fessional education, and they figured it out 
fifteen years ago that this plan was the only 
way they could make sure they had the money 
for me when [ reached the age of eighteen, 
Paying the $2 a week came hard at times, but 
they managed it somehow. I’m mighty glad that 
they did. Of course, when I get through college 
I'll pay them back, as an electrical engineer he- 
gins almost immediately to earn more than an 
office man, which I otherwise would be.” 

“T wish my father had done the same for me,’ 
said Charles. 

[Copyright 1922, by The Spectator Company, New 
York. Companies and general agents desiring to use 
this article, please write to THE SPeEcrator.] 





Mrs. Frederick C. Hubbell Dead 

Mrs. Frederick C. Hubbell, wife of Vice- 
President Hubbell of the Equitable Life of 
lowa and mother of Frederick Windsor Hub- 
bell, treasurer, died at her home in Des Moines 
last week of burns received January 17. She 
was fifty-five years old. Mrs. Hubbell had suf- 
fered from burns received several years ago 
when a chemical used in house cleaning ex 
ploded. She was still carrying these burns in 
bandages when on the night of her father-it- 
law’s birthday a match head flew off as she 
started to light an alcohol lamp and ignited the 
bandages. Mrs. Hubbell was the daughter-in- 
law of F. M. Hubbell, founder of the Equitable 
of Iowa, who was eighty-three years of agt 
the night of the tragic accident. 


John Newton Porter, governor of the New 
York Athletic Club, has become associated with 
the John N. Ryan General Agency of the 
Equitable Life. 
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101,060,946 


New Business Paid for in 1921 


(Revivals and Increases Included) 








Twenty-Ninth Annual Statement 
Missouri State Life Insurance Company 
STATEMENT AS OF DECEMBER 31, 1921 


ADMITTED ASSETS 


First Mortgage Loans on Real Estate $22,306,752.53 


Real Estate ranene Office levied 
etc.).. Se 

Loans to adie ‘ilies. on aiden 
pany’s Policies... ; 

United States fase aaa Mu- 
nicipal Bonds. . ii 

Premium Notes on Suialins in Daa 

Cash in Home Office and Banks not 
on Interest. . a ee 

Cash in ani on stenenes : 

Accrued Interest on fbeniniie. ee 

Outstanding and Deferred Premiums 

All other Assetes «ccc 65 oc woke ives s 


761,161.73 
6,413,757.99 


191,857.28 
425,511.72 


112,994.18 
1,394,347.87 
1,103,551.42 
1,121,844.59 

12,723.60 





$33,844,502.91 


LIABILITIES AND SURPLUS 


Policy Reserves.. . 

Policy Claims in Process of Adjust- 
ment Not Due.. 

Premiums and Interest Paid in Ad- 
vance. 

Dividends Left on n Deposit ‘with Com- 
pany.. 

Reserved for Taxes Payable i in 1922. 

All Other Liabilities (Including Un- 
paid Bills and Medical Fees) . 


Total Liabilities. ...... 

Excess Guarantee Fund to Protect 
Policy Holders, Including Divi- 
dends, Provisionally Apportioned 
and Set Aside, Unassigned Sur- 
plus and Capital Stock of $1,000,000 


. $28,409,391.09 


FUNDS 


225,078.69 
308,822.09 


494,639.18 
247,400.23 


113,350.75 
$29,798,682.03 


4,045,820.88 
$33,844,502.91 








New Premium Income.............. 
Total Premium Income.............. 


Outstanding 1921 Records 


Income from Investments. . 
Increase in Total ‘Income Over 1920.. 


Paid policyholders and added to funds held for their benefit during 1 Ig21.... 


Increase in Assets in 1921. 


$2,537,598.50 
10,217,436.97 
1,758,103.97 


Miscellaneous Income (net)...... 
Total Income for Year (net).......... 


Stability _ Grawili 


Admitted Assets 


Dec. 31, 1917 
$17,025,067.71 


Dec. 31, 1918 
$19,895,653.58 
Dec. 31, 1919 
$23 ,096,073.03 


Dec. 31, 1920 


$28,213,266.79 


Dec. 31, 1921 


$33,844,502.91 


M. E. SINGLETON, 
Accident 


Life 


President 


.... $384,452.28 
12,359,993-22 


$1 337,664.78 


$7,979,057.05 
5,6 


31,236.12 


Insurance in Force Paid For Basis 


Dec. 31, 1917 
$156,948,542.00 


Dec. 31, 1918 
$176,746,636.00 
Dec. 31, 1919 


$219,415,635.00 


Dec. 31, 1920 


$302,328,804.00 


Dec. 31, 1921 


$340,417,028.00 
“WE ARE GOING FORWARD” 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE: 
Health 


ST. LOUIS 
Group 















































































BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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INHERITANCE TAX LAWS 


Matters of Interest from the Various 
States 


Below will be found recent data in connection 
with the Inheritance Tax Laws of the respective 
States : 

ILLINOIS 

In connection with exemptions in Illinois, the 
status of a niece of the wife of a testator is that 
she is rgarded as a stranger to the blood, and 
will be entitled only to the exemptions allowed 
to a stranger. 

A safe deposit box of a deceased person may 
only be examined with the consent of the State 
treasurer and attorney general. 

Where certificates of deposit were issued in 
the name of a deceased person and were held 
by such person at the time of his death the banks 
issuing such certificates are not authorized to 
transfer the funds represented thereby without 
notice to the attorney general and state treas- 
urer and the securing of their consent therefor. 


LouISIANA 

Taxes are levied upon all inheritances, lega- 
cies and donations and gifts made in con- 
templation of death, except the following, which 
are exempt: 

(a) Those to a direct descendant by blood 
or affinity, ascendant or surviving spouse of 
decedent, to the amount or value of $5000. 

(b) To a collateral relation of decendent, 
including brother or sisters by affinity, to the 
amount or value of $1000. 

(c) Toa stranger, to the amount or value of 
$500. 

(d) Legacies and donations to charitable, re- 
ligious or educational institutions located in 
Louisiana. 

Upon amounts in excess of $5000 to direct 
descendants, etc., (a) the tax rates are 2 per 
cent on actual value in excess of $5000 up to 
$20,000, and 3 per cent in excess of $20,000. 

Upon inheritances, etc., to collateral relations 
(b): 5 per cent of actual value on amount in 
excess of $1000 up to $20,000, and 7 per cent 
on amount in excess of $20,000. 

Upon legacies to strangers (c): 5 per cent 
of actual value on amount in excess of $500 
up to $5000, and 10 per cent on amount in ex- 
cess of $5000. 

New York 

The Surrogate’s Court in New York county 
has decided that a proportionate amount of all 
debts, funeral and administration expenses 
should be deducted in fixing the tax under 
section 22I-b. , 

NEw JERSEY 

it is anticipated that legislation will be pro- 

prosed at the 1922 session of the legislature 


Empire Life Incorporated at Indianapolis 

The Empire Life and Accident Insurance 
Company has been incorporated at Indianapolis 
with an authorized capital stock of $100,000. 
The incorporators are: C. S. Drake, J. M. 
Drake, W. S. Taylor, H. C. Gemmer, H. L. 
Drake, C. F. McLain and H. L. Free. 
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to increase the inheritance tax rate, in order ty 
; 0 
increase the State revenue. 


CoLorabo 

Intangible property of a non-resident deced. 
ent is subject to tax as follows: 

Money in bank, stock of domestic corpora. 
tions or national bank located in Colorado 
whether certificate is in or out of the State: 
stock of a foreign corporation owning property 
in State, or doing business, or having a transfer 
office in the State, if certificate is physically 
present in the State; unregistered bonds, notes 
or other obligations of domestic corporations, 
if physically located within the State; regis. 
tered bonds, notes or other obligations of do. 
mestic companies, if physically located in the 
State or (if located outside of the State) jf 
registered bonds, unregistered bonds, notes or 
other obligations of foreign corporations own. 
ing property in the State, if physically located 
in the State, otherwise not; and the same ap- 
plies to registered securities of such corpora. 
tions; notes and other negotiable instruments 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 
Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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(unsecured) of residents, payable within State 
to non-residents, if notes are physically located 
in the State, otherwise not. 


Missouri 

The attorney general of Missouri holds that 
United States war risk insurance, payable to 
the estate of a decedent, is not subject to the 
inheritance tax. 

Nova Scoria 

The classes of beneficiaries are as follows: 

(1) Husband, wife, child, grandchild, son- 
in-law, daughter-in-law, parents and grandpar- 
ents. 

(2) Lineal ancestors and descendants, except 
those included in Class 1, brother, sister or child 
or grandchild thereof, uncle, aunt or child or 
grandchild thereof. 

(3) All others. 

The word child includes an adopted child, if 

adopted under the age of twelve years. 





OF NEBRASKA 
209 Wilkinson Building 
Corner 12 and Farnam 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 


W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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The succession duties are at the following 
rates: 

(1) As: te: ‘Classi 1: 

Two and one-half per cent on the entire 
amount where estate exceeds $25,000 but does 
not exceed $75,000; 3 per cent on $75,000 to 
$100,co0; 4% per cent on $100,000 to $150,000; 
5'4 per cent on $150,000 to $300,000; 6% 
per cent on $300,000 to $500,000; 714 per 
cent on $500,000 to $750,000; 8% per cent on 
$750,000 to $1,000,000; Io per cent on the entire 
amount where estate exceeds $1,000,c00. 

As to the individual share of each member of 
Class 1, the following additional duty is im- 
posed: 

One-half per cent on entire individual 
share where it exceeds $25,000 but does not ex- 
ceed $100,c00; 1 per cent on $100,000 to $200,- 
coo; 1% per cent on $200,000 to $400,000; 2 
per cent on $400,000 to $600,000; 2% per cent 
on $600,000 to $800,000; 3 per cent on $800,000 
to $1,000,000; 4 per cent on $1,000,000 to $1,- 
200,000; 5 per cent on the entire individual 
share where it exceeds $1,200,000. 

(2) As to Class 2: 

live per cent on the entire amount where 
estate exceeds $5000 but does not exceed $50,- 
000; I per cent on $50,000 to $100,000; 1% per 
cent on $100,000 to $150,000; 2 per cent on 
$150,000 to $200,000; 21% per cent on $200,000 
to $250,000; 3 per cent on $250,000 to $300,000 ; 
3'4 per cent on $300,000 to $350,000; 4 per cent 
on $350,000 to $400,000; 414 per cent on $400,000 
to $450,000; 5 per cent on the entire individual 
share where it exceeds $450,000. 

(3) Ais to: Class 3 

Ten per cent on the entire amount where 
estate exceeds $5000 but does not exceed $50,- 
000; I5 per cent on $50,coo to $1,000,000; 20 
per cent on the entire amount where estate ex- 
ceeds $1,000,000. 

Exemptions are as follows: 

Any estate less than $5000 is exempt. 

Property passing to members of Class I, 
where the aggregate value of estate does not 
exceed $5000, is exempt. 

\ny transfer the aggregate value of which, 
property both within and without the 
province passing to one person, does not exceed 


as to 


$300 is exempt. 
Property situated in and subject to estate 
duty in the United Kingdom is exempt. 
Transfers for religious, charitable and educa- 
tional purposes within the province are exempt. 
An entire exemption may be accorded by the 
provincial treasurer, in his discretion, to the 
wife, husband, child, son-in-law or daughter-in- 


law of any person in the military or naval 
forces, dying from wounds inflicted, accident 
occurring or disease contracted, within twelve 
months before his death, in active service. 


Unitep STATES 
As to the valuation of liquor on decedent's 
death it is stated that it has been held that 
the value of intoxicating liquors forming a 
part of the gross estate is the value thereof for 
non-beverage purposes. 


Continental Life’s New Home 

Sr. Louis, Mo., Feb. 6.—The second and third 
floors of the Pennsylvania building, on the 
southwest corner of Tenth and Olive streets, 
has been leased as the future home of the Conti- 
nental Life Insurance Company, which will be 
removed next week from Kansas City to St. 
Louis. E. P. Melson will move his office to the 
new building at once. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabie franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 




















BEN H. BERKSHIRE, President 


A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 





The Company Will Pay 


Fow Matusal Death... <c.<:. 2 <c00scses cee $10,000.00 For Accidental Death....... $20,000.00 
For Total and Permanent Disability, a monthly income to the Insured of........... 280.00 
For Major Surgical Operations (Maximum)... ... 2.2... eee cece eee eee cee eee eees 200.00 
For Loss of Right Arm above Elbow or Loss of Either —s above the Knee.. 5,000.00 
For Loss of Right Arm below Elbow or Left Arm above Elbow............... 3,000.00 
For Loss of Either Leg below the Knnece.............- 200s sence eres er ec ereweces Sa 2,500.00 
For Loss of Left me halon Elbow or Loss Entire Sight Either Eye.................+. 2,000.00 


NOTE—Payments made for disability benefits, loss of limbs or surgical afiections, do not deduct from the amount payable at death. 
P. R. SCHWEICH, Sec’y and Supt. of Agencies 
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People Are Saving More Money 

Are you saving more money now than ever 
before? If you are not, then you are not living 
up to the standard of the rest of the nation. 

A recent canvass of 6co mutual savings banks 
showed an increase both as to number of de- 
positors and in the size of the average deposit. 
in the 600 institutions the number of savers had 
been increased by 173,933 and the size of the 
average deposit had been increased by $30.45. 
The year 1921 has been characterized by un- 
employment, reduced earnings, and necessity for 
economy, yet the people are saving money! 
They are saving more money than they ever 
saved before in their lives. 

Life insurance is the preferred way of saving 
It is the sure way of creating an estate 
to leave at death, or to enjoy in old age. Too 
many people count life insurance in their 
budget of expenses; it should be calculated 
along with savings, and he who saves not has 
not, and he who creates not an estate leaves his 
family not provided for—Unifide Liners. 


money. 


Moriarty and Fox Agency Dinner 
The Moriarty & Fox Insurance Agency, in 
St. Louis, held its quarterly meeting at the 
Planters hotel this week in the form of a ban- 
quet and pep meeting. None of the representa- 
tives were present, except those of the life field. 
W. J. Moriarty, who acted as toastmaster, pre- 
sented the following speakers in addresses on 
topics alive to the current opinion in the insur- 
ance field: L. J. Dougherty, secretary and gen- 
eral manager of the Guaranty Life Insurance 
Company of Davenport, Ia., “Behind the Scenes 


THE SPECTATOR 


LIFE INSURANCE SECTION 


of Life Insurance”; John P. Sweeney, bond 
officer of the Mississippi Valley Trust Company, 
“Life Insurance as We See It”; M. J. Mc- 
Kernan, secretary of the Cahill Swift Manufac- 
turing Company, “Life Insurance in Business” ; 
Joseph Kane, well-known St. Louis attorney, 
“The Legal Phase of Life Insurance.” Among 
those present were: Dr. Frank M. Floyd, chief 
medical examiner in Missouri; Robert M. Uxa, 
William H. Curran, L. A. Chartrand, Richard 
Muehlberg, Richard D. Leonard, William EF. 
Warmbrodt and Jay Elmer Fox. 

“Getting Out and Going After Them” 

“Even though financial conditions in this 
country are very bad, yet there are always 
people to be found who will buy life insurance, 
and it is mostly a snatter of getting out and go- 
ing after them. Owing to heavy snows and con- 
tinued cold weather, the roads are very bad for 
motor car traveling now, but I hope to submit 
a few more applications before 1921 closes. | 
was pleased to take in applications for $22,500 
to the Spokane office on the 16th instant, secured 
during the week before.” 

The above is from a letter recently received 
by Mr. Thurman from a far Western agent of 
the Mutual Benefit who runs a general insur- 
ance agency. This man paid for insurance on 
10314 lives in 1920 and paid for insurance on 
sixty-seven lives in 1921. His insurance in- 
terests include fire insurance, auto insurance, live 
stock insurance, accident insurance, health insur- 
ance, hail insurance, grain insurance, security 
bonds, mortgage loans and the duties of a notary 
public. 





Thur. : fa 


Some men, faced with such responsibjfjtia 
would plead that they were overloaded wit 
duties and could not do much for the Mutu 
senefit. This man views the situation from ap 
entirely different angle. He finds in his mam 
activities innumerable points of contact for hi 
insurance solicitation, and he isn’t passing 1p 
any chances, as his record shows. Most of this 
man’s business is written in the country and fy 
must travel big distances to get it. Work fits 
this shows that there isn’t anything impossible 
when the intellect of a determined man is fixed 
on its accomplishment.—The Pelican, 7 


Guardian Life Managers’ Meetings 


Vice-President T. Louis Hansen and Supe ine 
tendent of Agencies George L. Hunt of th 
Guardian Life Insurance Company of Am iad 
left the home office in New York on February§ 
for an extensive tour through the field, 
Hansen and Mr. Hunt will conduct three 
regional meetings of Guardian managers and 
visit various agencies before returning to New 
York next month. 1 

At Baltimore on February 7 the Guardian's 
astern managers assembled at the Hotel Belye: 
dere for a two-day meeting, at which the coms 
pany’s plans for agency organization and dé 
velopment work were the chief topics of dig 
cussion. The Western managers will meet at 
the Hotel Statler in St. Louis on February 1 
and*14. Savannah has been selected as the 
meeting place for the company’s Southern mans 
agers March 1 and 2, headquarters being at thé 
De Soto hotel. 
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Another example of progressive service. 
to know more about what The Guardian is doing for its 
policyholders and agents, address: 


T. LOUIS HANSEN or 


BETTER PROTECTION 


The liberalization of our Disability and Double 
Indemnity provisions enhances the value of 
Guardian Protection and equips our Agents for 
greater production. 

Total disability will be presumed to be per- 


manent when it has existed continuously for 
three months, irrespective of cause. 


Double Indemnity will be issued for the 
entire life of the policy contract. 


On all forms of endowment policies the dis- 
ability income will extend beyond the endow- 
ment period during the lifetime and contin- 
ued disability of the insured. 


If you want 


GEO. L. HUNT, 
Supt. of Agencies 


The Guardian Life Insurance Company } 


OF AMERICA 


Established 1860 under the Laws of the State of New York 


50 Union Square, New York | 
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SAROUND THE CAPITAL 


ill Up to Refund 4 War Risk Premiums 
to Soldiers 


_ BONUS BILL RECOMMENDATIONS 
sure to Prevent Exaction of Surcharge 
on Pullmans Introduced 


q "A pill providing for the return to soldiers, 
ilors, marine and others serving in the Ameri- 
nn forces during the war of the premiums de- 
sted from their pay for war risk insurance 
ag been introduced in Congress by Representa- 
ive Grifin of New York. The measure also 
Hrovides for the refunding of all allotments de- 
A ed from their pay and the issuance of paid- 
inp policies of insurance. 
Recommendations that the proposed soldier 
Honus be paid from funds obtained through the 
ing of special taxes was made to the House 
ys and means committee last week by Secre- 
of the Treasury Mellon. Mr. Mellon told 
Mhe committee that the department is not in 
Mavor of a sales tax, as being too cumbersome 
hod difficult of operation, but that if a sales tax 
i imposed it should be on retail sales and not a 
Murnover or consumption tax. 
: The secretary declared that a three-cent rate 
“on first-class postal matter would yield $70,000,- 
‘ho, and that an additional $20,000,000 could be 
ecured by increasing the second-class rates to a 
int where that service would be self-sustain- 
A two-cent tax on all bank checks, irre- 
pective of their amount, would bring in $30,- 
Bi 200. A like amount could be obtained from 
“increased tobacco taxes, and $40,000,000 by in- 
ased stamp taxes on the tansfer of securities, 


A tax of one cent per gallon on gasoline 
Pwould produce a revenue of approximately 
000,000 a year, and another $100,000,000 
Mould be derived from a tax of 50 cents per 
horsepower on automobiles. 
© Taxpayers desiring to confer with officials of 
Internal Revenue Bureau regarding their 
Meturns or taxes are advised to make arrange- 
hents for such conferences in advance, wherever 
Possible. 
§ It is pointed out that frequently taxpayers or 
Meir representatives appear at the bureau with- 
appointment and asked for immediate hear- 
Often the conferences cannot be held at 
t, for the reason that the papers and infor- 
ation relating to the case must be assembled 
the proper official may be otherwise engaged. 


i Fine Record of Girard Life 
P Results larger in 1921 in every important 
Patticular than those of 1920 were recorded 
the Girard Life Insurance Co. of Philadel- 
Mia in its annual statement for last year. Thus 
paid-for new business was $4,546,622, or a 
in of $233,455; the insurance in force Decem- 
3I was $18,418,065, an increase of $2,551,- 
i the assets were $2,535,327, an increase of 
3,498, and the total income, $764,560, ex- 
eded disbursements by $423,824. Dividends 
t policyholders last year amounted to $57,- 
, and $5386 were added to the deferred div- 


idend fund. The policy reserve, $1,937,476, was 
the principal liability; and after setting aside 
$22,266 for dividends to policyholders, and $11,- 
ooo for taxes, and caring for other liabilities, 
there remains the handsome amount of $501,373 
as surplus to policyholders. 

The mortality experience was very favorable, 
43.50 per cent of 
Folwell and the company’s other 


having been but expected. 
President N. T. 
officers merit congratulation upon the satisfac- 
tory outcome of the year’s operations. 


Illinois Bankers Life’s Record 
The business of the year 1921 transacted by 
the Illinois Bankers Life Association of Mon- 
mouth, II1., produced the best results of any year 
in its history. A gain of $692,567 in assets 
December 31, 1921, up to 
$19,041,750 of 


brought its resources, 
$2,198,508, writing 


it closed the 


while after 


new insurance in 1921, with 


$102,186,157 of 


year 


insurance in force. Since or- 
ganization, the association has paid losses ag- 
$4,937,218, the claim payments last 


. 
$625,567, 


gregating 


year having amounted to while the 
premiums collected reached the sum of $1,815,- 
O&t. Other interesting features of the statement 
of the Illinois Bankers are its decrease in death 
rate per thousand insured from 5.96 to 5.09; its 
high rate of interest earnings on mean invested 


assets, which was 6.51 per cent, and the ratio of 


surplus to policyholders to each $1000 of insur- 
ance in force, which is $20.04. 

Included in the assets are $1,410,070 of first 
mortgages on farm properties; $155,000 of 

Liberty bonds; $75,830 worth of school bonds; 
$230,624 in municipal bonds; bank stock valued 
at $30,465, and $289,102 of cash. 

After reported death losses 
(none being proved and unpaid) and other cur- 
rent liabilities, the association reports a balance 
to protect policyholders of $2,047,867. The 
“pure protection” life in- 
namely, term, 


providing for 


association insures its 
surance in five modern forms, 
ordinary life, instalment, double indemnity, and 
twenty-payment accumulation. It is operating 
in eighteen States, mostly in the Middle West, 
and contemplates further expansion in the 
South and West. An auditing committee em- 
bracing banking officials from three States com- 
mended the economical management of the asso- 
ciation and its promptness in paying claims, as 
conservatism evidenced in the mak- 
ing of its investments. The officers are: 
President, W. H. Woods; vice-president and 
medical director, J. R. Ebersole; secretary and 
general attorney, R. M. Work; treasurer and 
general manager, I*. M. Hallam; assistant gen- 
Sawyer. 


well as the 


eral manager, A. T. 
Thomas F. Lawrence, vice-president of the 

Missouri State Life Insurance Company, has 

been in New York for a few days this week. 
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HERE are money saving advantages in title 
insurance policies on your farm mortgage loans. 


Your profit on mortgage loans depends on the cost 
of handling them. Reduced expense means in- 


Title Insurance Policies on your 
Farm Mortgage Loans 


Will save you the necessity of re-examining ab- 
stracts and other expensive investigations. 


We insure titles anywhere in the United States 


New York 
Title and Mortgage Co. 
135 Broadway 


Capital, Surplus and Undivided 
Profits more than $5,000,000 


Affiliated with the 
American Trust Company 











NEW YORK 








“SECURE AS THE BEDROCK OF NEW YORK” 
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FINANCIAL STATEMENT OF THE 
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DECEMBER 31, 1921 
ASSETS LIABILITIES Mem 
Office property. . seis Sele, ep oerecatbiate Geide wiv saiaere CREO OO Legal resérve on policies....... os eres $922,789 49 
Mortgage loans..... ste dase aces ween: i SSE Bats oO ee Reserve for policy benefits not yet ‘due. geo 1,876 .80 
Loans to policy holders. eee er eee hee: 61,349 .79 Reserve for death losses.... .. Re 2,000.00 
SOVEINMEREIDONGS « . 53.60). oe as essa en sues 36,600.00 Dividends left to accumulate at interest . ~ow DOA GO For 
Cash in office. . fi Ae ee ae RUE Seat 1,625.40 Premiums paid in advance... .. a ere 2,173 .66 
Cash in banks.. ' a psketostecpohins jako 35,037 .46 Unearned interest paid in advance.......... oe 1,840.49 Club 
Bank certificates of ‘deposit . . siierga Cares ee 33,000 .00 Medical FE xaminers oe SRST Te RD arte arte 750.00 1922, 
Interest accrued.. 26,128 .08 EARCSIPAVADICHMILO22 5 6.50562 cat seed eee 4,760.00 Colun 
Uncollected renewal and deferred premiums less SGRVIV OSI IUISGS 6. soc bia cccova, werd Scones deen 4,142.75 5 4 
———s ‘ A adlawhate asteciskues tn ae, OURO MLISDENSE ACCOMNE 6, 6 65-5. oe bee. ore ee NM rere siaes 1,159 52 ‘ 
urniture and fixtures............... Etta Nees 4,527 .09 PRR “near 
Printing and stationery. ECUitoun, sta, oe aera 10,839 .89 _—— Liabilities. OMe ee 968,964.40 at th 
ees ae nen nnn 3,581 .66 urplus to policy holders..................... 424,171 .80 over 
heck nated as eh amad on ou . $1,420,984 .64 $1,393,136 20 Hunti 
ASSETS NOT ADMITTED the $ 
Furniture, fixtures, printing and _ stationery, E. 
PETES RIANASICON ICL 5 0) ois 5 55 & oie od fare oernic os ote 27,848 .44 Cleve 
Admitted assets. ..... 000.002.0020. .0 se ee e+ $1,393,136 .20 : ‘ 
the 1n 
Life insurance in force, December 31, 1921.......................... $22,392,907.00 an e2 
Net Gain in Life Insurance in force during 1921..................... 4,114,453.00 He al 
Accident Insurance in force December 31, 1921...................... 12,943,050.00 ep 
Doing business in Ohio, Indiana, Illinois, Missouri, and Iowa. Desires clean, keen men that are FIGHTERS Dr. 
for agents. clever 
was t 
Address: FARMERS NATIONAL LIFE INSURANCE COMPANY agent 
oy ye yay t 
F.N. L. Building, 3401 MICHIGAN AVENUE CHICAGO, ILL. hed 
class 1 
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a Improved Disability Provision = 





Claim may be made as soon as disability occurs—no things 

R E S U LTS probationary period. felt tl 
: a { 

Payments begin immediately on approval of claim “co 

—no probationary period. nag 

Monthly payments, lifelong, conditioned on per- ae 

no do 


manence of disability. 


THE LINCOLN NATIONAL Immediate waiver of future premiums—no wait- c 


ing until next anniversary. Ent 


LIFE INSURAN CE COMPANY Full amount of insurance paid when insured dies, Boal ¢ 


without deduction for disability payments or for pre end of 





Fort Wayne, Indiana umn seminal. fe 

that t 

This new disability provision brings the service of qualif: 

America’s oldest legal reserve life insurance company forme 

still closer to the needs of the insuring public. Foll 

Mr. } 

Financial Condition, December 31, 1921 For terms to producing Agents address = 
Iress_ 

Total insurance in force , a. 
December 31, 1921 $197,975,418 The Mutual Life Insurance Co. vil 

Insura: 

Insurance paid for in 1921 78,639,887 of New York and th 
Gain of insurance in 1921 38,626,040 34 Nassau Street, New York | a 
Mr. 
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OHIO STATE MEETING 


Prospective $100,000 Men Gather at 
Columbus 
w. T. NASH AMONG SPEAKERS 


Member of The Spectator Staff Talks on 
Educative Literature 


KLINTWORTH 


3y Joun W. 


For the purpose of increasing its $100,000 

Club membership to at least 40 members in 
1922, the Ohio State Life Insurance Co. of 
Columbus, Ohio, held an enthusiastic meeting 
members—those who were 
near” members in 1921. The meeting was held 
at the Deshler Hotel and was ably presided 
over by G. Everett Shinkle, general agent at 
Huntington, West Virginia, and president of 
the $100,000 Club. 

E. Elms Martin, educational counselor of 
Cleveland, Ohio, delivered a splendid address on 
the first day of the meeting. He emphasized 
the importance of having a daily program and 
an early morning appointment for each day. 
He also pointed to the importance of the agent 
keeping himself both mentally and physically 
“it” and of developing a strong character. 

Dr. C. E. Schilling, medical director, in a 
clever but short talk said he realized that he 
was the only official who stood between the 
agent and prosperity. “However,” he said, “the 
way to make up for the loss of dicinl applica- 
tions is to increase the amount on your first- 
class risks and I shall do all I can to help you.” 

It was a great pleasure to everyone present 
to hear William T. Nash of the editorial staff 
of Tue Spectator on the Systematic Use of 
Educative Literature. Mr. Nash is one of the 
foremost authorities on life insurance and is 
the author of many valuable insurance publica- 
tions. Mr. Nash emphasized the value of little 
things in salesmanship and said he sometimes 
felt that we, as life insurance salesmen, were 
“overtraining”; that we were getting too far 
away from the human touch—from the little 
true to life things which govern men’s actions 
each day and in fact control their lives. This 
no doubt accounts for the great simplicity and 
therefore the effectiveness of all of Mr. Nash’s 
Writings. 

Enthusiasm and determination to reach the 
goal of $40,000,000 insurance in force by the 
end of the year were in evidence at the second 
day's session and to such an extent, indeed, 
that the field men are making their plans to 
qualify in the $200,000 Club before that club is 
formed. 


of “prospectiv e” 


Following brief discussions by the field men, 
Mr. Nash, the originator of the monthly in- 
come and an extensive writer on the subject, 
delivered a most instructive and inspiring ad- 
dress on this wonderful plan of insurance. In 
both of Mr. Nash’s addresses he stated that 
while almost all men realize the need of life 
insurance, very few realize the danger of delay 
and that it was our duty to picture as vividly 
a possible the uncertainty of life and of 
health. 


Mr. Price, representing Gordon J. A. Har- 


grave, character analyst, ably presented the 
advantages of character reading in salesman- 
ship. He assured us that blonde persons were 
of very different temperament from brunettes 
and had to be handled differently. Mr. Price 
also gave some good advice along general lines. 
His address instructive and was well 
received. 


The meeting was enlivened at intervals by 


was 


ance in force. Its total cash income last year 
was $20,980,927, and it paid policyholders $7,- 
612,662, making the total payments to policy- 
holders since organization $76,205,029. Its av- 
crage rate of interest earned last year was 6.31 
per cent, while the ratio of actual to expected 
mortality was but 54.3 per cent. 

The company reports admitted assets on De- 
cember 31, 1921, of $65,199,251, while its sur- 


the singing of patriotic and other popular 
songs. The closing addresses were by John M. 


Sarver, president of the company, and W. Scott 
Boynton, supervisor of agencies. 
Pacific Mutual Life’s Achievements in 1921 
Some of the substantial gains made in its 
fifty-fourth year by the old Pacific Mutual Life 
Insurance Company of Los Angeles, Cal., were 
In life insurance in force, $39,747,- 
092; in cash income, $2,140,127; in admitted as- 


as follows: 


sets, $6,904,755; in reserves, $6,021,426; in sur- 
plus, $681,478; in accident premium income, 
$483,310. 


In 1921 the company issued new paid-for 
life insurance to the amount of $81,184,108, and 
closed the year with $390,156,043 of life insur- 


plus to policyholders, including $1,500,000 capital 
stock, was $7,639,590. 


The company’s record during the past decade 


ance in force 
000 in that time, while the income has grown 
the assets have increased nearly 
$42,000,0c0, the surplus has advanced $5,200,- 
000, the accident premiums have grown to the 
extent of $2,300,000, and the payments to policy- 
holders have increased over $5,100,000, in 1921 
as compared with IoII. 
it clear that the Pacific Mutual Life is, year by 
year, increasing its usefulness to the community. 


$13,500,000, 


indicates remarkable advances, 


the life insur- 


having increased nearly $270,000,- 


These figures make 


—The Peninsular Casualty Company is expected to 


Peninsular Fire. 


change its name and to operate independently of the 





EXTRACTS FROM THE STATEMENTS OF LIFE 


COMPANIES FOR 1921 


The following figures from the statements of life insurance companies, covering the year 1921, have been mostly 


compile od from returns made direct to THE SPECTATOR: 



































| Paid-for | *Surplus to 
NAME AND LOCATION OF COMPANY Total | Insurance Insurance Admitted Policy- 
Income | Written | Gained Assets holders 
3 $ $ $ $ 
Aetna Life, Hartford, Conn..... 324,617,774 48,411,057; 191,718,046 22,279,522 
Bankers Life, Des Moines....... 17, 731, 409 111,683,013 55,192,296 SOASESH CS bee cuee 
Bankers Savings, Topeka, Kan... f 4,568,012 2,473,956 2,000,827 378,272 
Berkshire Life, Pittsfield, Mass... . 5, 863148 16,543,549 8,128,640 30,351,611 1,758,104 
Capitol Life, Denver, Col.......... : | 1,939,693 10,197,089 468,219 4,820,416 42,198 
Cleveland Life, Cleveland, Ohio..... | eo eee 1,503,647 3,899,981 300,000 
Century Life, Indianapolis, Ind...... 174,491 2,692,793 —45,913 408 ,052 218,796 
Columbia Life, Omaha, Neb.......... 74,401 397,077 30,146 205,372 15,050 
Commonwealth Life, Omaha, Neb..... 1,322,694 8,614,793| —1,491,737 2,910,504 234,870 
Connecticut General, Hartford, Conn.... | 12, 510,154 117, 922 ,256 47,860,201 37,481,515 2,687,033 
Connecticut Mutual, Hartford, Conn.. 17,946,857 61,765 820 30,583,476 96,204,771 4,038,688 
Girard Life, Philadelphia, Pa....... are | 764,569 4,547,400 2,551,946 2,535,327 499 522 
Great West, Winnipeg, Canada.............| 11,549,367 54,227,962 32,155,538 42,910,715 2,097,617 
Guarantee Fund, Omaha, Neb.. Baas 2,528,463 29,175,000 4,824,000 4,919,673 3533,366 
Gulf Coast, Gulfport, Miss... .. | 153,805 1,557,677 — 291,955 457,058 185,050 
Indianapolis Life, Indianapolis, Ind. | 970,519 6,901,102 3,855,208 2,594,488 113,163 
Kansas Life, Topeka, Kan... } 455400). ccesvcacs 677,546 1,367,067 729,199 
Life Ins. Co. of Va., Richmond, Va. 8,884,694] 712,788,650 13,779,565 28,308,449 3,199,303 
117,693,441 13,107,177 

Metropolitan Life, New York, N. Y... 301,982,699} 7897,949,212| +391,918,878) 1,115,583,025 47,241,179 

| 666,840,395 $233,776, ‘447 
Michigan Mutual, Detroit, Mich..... 3,238,870 12,935,221 2,514,820 15,994,131 1,103,567 
Midland Mutual, Columbus, Ohio. . . 1,894,190 9,336,126 6, 197,738 5,821,498 8,226 

| 
Missouri State, St. Louis, Mo..............| 12,359,993} 101,066,946 38,088 ,224 33,844,503 3,187,469 
Mutual Benefit, Newark, N. J. a eer 62,288,497} 168,516,755) 104,932,198] 306,440,101 16,528,686 
Mutual Life, Ne w York, 'N. De aa nel ea hax | 133,388,263) 343,750,863) 114,678,658) 677,505,499 28,051,587 
New World, "Spokane, CE GAR Ce aes 1,294,192 6,286,600 0 783 4,305,528 1,697,724 
North American I. & C., Minneapolis, Minn 39,003 236,000 —110,248 223,896 140,606 

} 
North American, Omaha, Neb....... al 473,096 1,225,000} —1,252,109 1,487,742 15,198 
Northwestern Mutual, Milwaukee, Wis. . 103,520,411} 259,758,867} 153,777,266) 507,085,694 24,835,754 
Occidental Life, Los Angeles, Cal...... 1,642,724 9,939,786 1,652,178 3,695,193 ,782 
Occidental Life, Aubuquerque, N. M... | 551,094 4,382,445 56,229 1,667,087 176,696 
Ohio National, Cincinnati, O.......... 1,450,054 10,205,000 4,757,591 3,146,441 677,210 
Old Line, Lincoln, Neb............ 450,786 6,195,000 844,357 868,345 239,739 
Oregon L fife, Portland, Ore... . 981,202} 4,491,069 2,035,902 3,282,152 399/875 
Philadelphia Life, Philadelphia, ‘Pa 2,408,985 14,922,455 2,349,966 8,155,801 741,517 
Phoenix Mutual, Hartford, Conn. 14,981,158 49,951,746 28,376,417 62,687,601 4,420, 663 
Preferred Life, Topeka, Kans. .... 150,986 2,219,309 2,219,309 164,820 141, 281 

16,485,456 72,794,554 
Public Savings, Indianapolis, Ind. 1,253,946) $16,734,575 15,714,751 1,760,147 256,588 
Quick Payment, St. Louis, Mo...... 204,646 13,126,942 11,335,505 196,386 56,780 
Reinsurance Life, Des Moines, Ia.... 311,012 12,490,444 3,196,302 1,087,904 901,916 
Reserve Loan, Indianapolis, hid... 2,058,855 15,711,173 182,076 5,752,670 293,336 
Saskatchewan Life, Regina, Canada 169,115} 974,731 saataie 488,553 145,360 
Southland Life, Dallas, Texas...... 2,478,289 17,965, 190| —1,956,393 6,273,855 425,553 
Sovereign Life, Winnipeg, Canada... 606,943 2'704,5 684,757 2,170,973 330,077 
Travelers, Hartford, Conn. a 474,681,398) 180,150,633 219 (005, 382 17,688,905 
Union Life, Rogers, Ark. eee 15,537 131,750] 120,750 60,821 56,271 
United Fidelity, Dallas, Tex...... 199,623 5,490,651) 5,484,651 567,219 514 024 
} 

Western Union, Spokane, Wash...... ‘ 2,070,534 7,423,662) —7,797,283 6,075,648 700,308 
Wisconsin National, Oshkosh, Wis.......... 679,914 4,102,564 1,820,766 2,336,763 616,342 











» “* Includes capital. Ordinary business. 
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The Federal Reserve Life 


Insurance Company 


of Kansas City, Kansas, is writing One Million Dollars of 
business every month in Kansas. 


There is a reason for this, and a Mighty Good One! 





Inexperienced men, who are hustlers, are doing as well 
as those who have had years of experience. If interested, 


write today ! 























AMERICAN NATIONAL 
INSURANCE COMPANY 


W. L. Moody, Jr., President of Galveston, Texas 


Life Insurance in Force 
Over $145,000,000 December 31, 1920 


SPLENDID TERRITORY AND ATTRACTIVE 
CONTRACTS. GOOD OPPORTUNITIES In 


Alabama Kansas New Mexico 
Arkansas Kentucky North Carolina 
California Louisiana South Carolina 
Florida Mississippi Oklahoma 
Georgia Missouri Tennessee 


Texas and Virginia 


For Information Regarding Them 
Write To 
C. S. Hutchings 


Agency Manager 
Ordinary Dept. 


W. J. Shaw 
Agency Manager 
Industrial Dept. 











A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 





Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 





Home Office 
NASHVILLE TENNESSEE 











30 








Th 
unde! 
turbe 
a bro 
large 
terpr 
surgi 
of th 
fore | 
one 0 
the n 
at wh 
20 to 
been | 
tariff 
duced 
does 1 
one C 
amout 
at the 
rate f 
States 
radica 
fects 
cases | 

In « 
one of 
marke 
said: 

Thi: 
ing su 
writer 
reduce 
large ¢ 
colicer 
that o 
to sect 
sible h 
had be 
ruling 
seemed 
the red 
was W 
His co 
most f 
premiu 
idea th 
tions, | 
formed 
distribt 
imports 
the fig; 
tion tor 
us to t 
tate we 
he carr’ 
IS as ve 
to mak 
as no 
during 

Anot' 
thought 
general 
make 1 
did or J 
protecti 
compan 

















February 9, 1922 


THE SPECTATOR 


Fire Insurance 
4 








RATE WAR THREATENS 


Marine Concern “Out to Grab” Pre- 
mium Regardless of Cost 


20 TO 33 PER CENT. CUT 


Action of Brokers Causes Alarm on 
Street 

The tranquillity that has prevailed in the local 
underwriting market for a long time was dis- 
turbed early in the week by the appearance of 
a broker bearing an ultimatum from one of the 
largest firms in the city, which cannot be in- 
terpreted other than the beginning of a serious 
surgical operation upon premium rates in some 
of the important trades. Throwing down be- 
fore the underwriter documentary evidence that 
one of the important underwriting concerns in 
the market had decided to “obtain premiums” 
at whatever cost. The figures quoted were from 
2 to 33 per cent below the rates that have 
been ruling during the past year or more. The 
tariff on oil from Mexico to New York is re- 
duced about twenty per cent; and while the cut 
does not represent a large sum of money to any 
one concern, in the aggregate a formidable 
amount is involved, as the importation of oil 
at the present time is at high water mark. The 
rate from Mexican to Gulf ports of the United 
States also comes in for a reduction, The most 
radical incision made in the premium rates af- 
fects textile imports from Europe; in some 
cases the cut is more than thirty per cent. 

In commenting on this radical departure of 
one of the largest underwriting concerns in the 
market, the representative of another house 
said : 

This innovation has come with very annoy- 
ing surprise to us, and I suppose to other under- 
writers who have been offered business on the 
reduced basis. Our house has been handling a 
large oil business, and one can imagine how dis- 
concerted we were when the broker declared 
that one underwriting concern had determined 
to secure as much of the trade as it was pos- 
sible by quoting a rate below that which they 
had been asking, and which was considered a 
ruling figure throughout the market. There 
seemed to be no other alternative than to meet 
the reduction, for the broker said that the option 
was with us—we could accept it or let it alone. 
His company had decided to avail itself of the 
most favorable offer. When the reduction in 
premiums on oil was made known we had no 
idea that it was the precursor of other reduc- 
tions, but when a few hours later we were in- 
formed that if we wanted to participate in the 
distribution of the coverage placed on textile 
imports it would be necessary for us to match 
the figures of the crusade leader, the declara- 
tion took the form of an ultimatum and started 
us to thinking that the long-looked-for marine 
tate war had surely arrived. How far it is to 
he carried, or how many trades are to be affected 
ls as yet a matter of conjecture, but it is going 
to make rough sailing for some underwriters, 
a no money has been made in the business 
during the past three years. 

Another underwriter who was asked if he 
thought the reported reduction would become 
general, asserted emphatically that it would 
make no difference with his house whether it 
did or not. He averred that if shippers wanted 
protection they were not going to patronize weak 
companies for the mere purpose of getting a 


cheaper rate. He was surprised, however, that 
any one of the sound companies would start 
such a movement. While he had not yet been 
approachel by any broker with the new rates 
he had heard that others had. He looked upon 
the movement as one for the purpose of ob- 
taining business at any cost, 


Heavy Claim Turned Down 

One of the most recent legal entanglements 
growing out of theft and pilferage is now ex- 
tant and is attracting considerable attention on 
the part of underwriters. A cargo of leather 
shipped from Boston to a Swedish port has 
been found partially missing. The bales in 
which the leather had been packed were iron- 
bound, but these had been removed, the con- 
tents taken and old newspapers substituted. 
These papers included publications from prac- 
tically every country on the globe, the thieves 
evidently hoping thereby to cover up _ their 
Claims were immediately filed with the 
hundred 


tracks. 
underwriters, amounting to several 
thousand dollars, but upon investigation the un- 
derwriters have decided to refuse settlement. 
The case will doubtless be taken into the courts. 

It is considered to be one of the most adroitly 
conceived and executed crimes of its kind known 
to many experienced underwriters, who believe 
they have sufficient cause to fight the claims. 
But this is only one of many similar cases that 
have come to the surface lately. It would seem 
that after an intermission of a few months that 
the culprits have resumed business on a large 
scale. 


Many Persons Killed by Automobiles in 
Indiana 

INDIANAPOLIS, IND., Feb. 6.—The 

number of accidental deaths in Indiana last 

year were caused by automobile accidents, ac- 

cording to statistics compiled by H. M. Wright, 


greatest 


superintendent of the division of vital statistics 
of the Indiana State Board of Health. The 
number of deaths charged to motor cars was 
312, and the number charged to railroads was 
263. Deaths resulting from motor cars being 
struck by trains were charged against the auto- 
mobile. 

The statistics show that falls were responsible 
for 312 deaths. The total number of accidental 
deaths in Indiana during the year was 1,924. 
The record for automobile deaths in the State 
was set in 1920, when the number of such deaths 
was 363. Railroads headed the list in 1919, with 


284 deaths. 


E. V. Mitchell Assumes New Post 

San Francisco, Cat., Feb. 6.—E. V. Mitchell 
has assumed his new duties as resident secretary 
at San Francisco for the Indemnity Insurance 
Company of North America. He has jurisdic- 
tion over the entire northern California territory. 
Mr. Mitchell recently resigned as vice-president 
and general manager of the Indemnity Insurance 
Company of America. He has many friends in 
California and on the Coast, as he was some 
years ago located at San Francisco as attorney 
for the Empire State Surety. Later he was 
connected with the Southwest Surety Company 
at St. Louis and made frequent vists to Cali- 
fornia. 
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W. T. GRANT, PRESIDENT 
Heads Business Mens’ Assurance 
Company of Kansas City 


WAS ORGANIZER AND ACTIVE 
MANAGER 


J. H. Torrence, Vice=-President—Several 
Secretarial Appointments 

W. T. Grant, vice-president of the Business 
Mens Assurance Company of Kansas City, has 
been elected to the presidency of the company. 
At a recent meeting of the board of directors, 
C. S. Jobes, former president, resigned in favor 
of Mr. Grant, and becomes chairman of the 
board. Mr. Grant organized the company of 
which he becomes head and became its manager 
with the title of secretary. Later he was elected 
vice-president and secretary. 

Mr. Grant is one of the best-known accident 
and health men in the Middle West. He has 
had a long experience in all branches of the 
business, which fits him well for the important 
position which he now holds. 

Mr. Grant’s promotion has led to several 
changes in the staff of the Business Mens Assur- 
ance. J. H. Torrence becomes vice-president ; 
L. D. Ramsey remains as treasurer; A. J. Rider, 
formerly assistant secretary, now becomes secre- 
tary, and the following have been made assistant 
secretaries: C. S. Davis and Miss Daisy Baker. 

Mr. Grant is active in several underwriters’ 
organizations, having been president of the In- 
ternational. Claim Association and chairman of 
the mutual section of the Health and Accident 
Underwriters Conference. 


New Rates and Schedules Approved in 
Texas 

Austin, Tex., Feb. 7——After a wait of many 
weeks, approval has finally been given the new 
rates and ratings submitted to the Texas Depart- 
ment of Insurance and Banking by J. C. Bradley, 
manager of the Texas branch of the National 
Bureau of Casualty and Surety Underwriters, 
to govern workmen’s compensation in that State, 
same to become effective March 1. Approval of 
the rates and ratings had been withheld pending 
the receipt of an opinion from the Attorney- 
General of Texas answering nine questions sub- 
mitted nine months ago going to the very 
existence of the stock companies writing com- 
pensation insurance in Texas. 

As given by Mr. Scott, the approval embraces 
the new compensation manual, the 1920 experi- 
ence rating plan, the new analytical schedule 
and the new chemical and dyestuff rating plan. 
Thus the bureau’s uniform rates and ratings 
will apply in Texas beginning March 1. That 
was one of the very last States to come into 
the fold of uniformity. 

J. B. Levison California Federation 
President 

At a recent meeting of the Insurance Federa- 
tion of Colifornia, President J. B. Levison of 
the I‘iremans Fund was elected president, suc- 
ceeding Thomas H. Anderson, who has become 
associate manager at the New York office of the 
Liverpool and London and Globe. 
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THE ACCUMULATION POLICY 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 
beneficiary as additional insurance. 


Specimen rate: Age 35 $31.80 per $1,000.00 
Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION 


Des Moines, lowa 





GEORGE WASHINGTON LIFE INSURANCE CO, 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 
ERNEST C. MILAIR, 


Vice-President and Secretary 




















INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. ‘The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 
“A World of Strength’’ 


WANTED: PRODUCERS OF GOOD BUSINESS In 


INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 








WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, Ill., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 














Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
{\Dr. E. Bryan Kyle, Medical Director 























WE WANT AGENTS” 


Independence Square Philadelphia, Pa. 
to push our five=pointenine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


9.9 “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, towa 
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Casualty, Surety, Etc. 





ee 
wOULD SUPERVISE RATES 


Francis R. Stoddard Jr. Has Two Bills 
cASUALTY SUPERVISION AN INNOVA- 
TION 


Fire Bill Practically Agreed Upon— 
More Difficulty With Casualty Companies 

Francis R. Stoddard, Jr., Superintendent of 
Insurance, of the State of New York, has 
under consideration two important bills which 
if presented to the Legislature and passed in 
their present form, will give him supervision of 
ates for fire and casualty insurance excluding 
automobile, health and accident, surety bonds, 
team boiler and fly-wheel, and aircraft lines. 
Although there are some States which super- 
vse fre rates and some that control workmen’s 
compensation rates, no State has so far assumed 
control of other casualty lines. 

The bill relating to the supervision of fire 
insurance is in the form of an amendment to 
Section 141-A, of the New York Insurance 
law. It provides that every rating bureau 
shall be open as to membership and service to 
eery person or organization authorized to 
transact the business of insurance within the 
State. This, in effect, means that the rating 
hureau must allow mutuals and reciprocals the 
privileges of membership, as well as stock com- 
anies, It also provides that every person or 
organization authorized to transact insurance 
business within the State must subscribe to some 
organization for rating and must use its rates 
asa standard, making changes according to a 
wiform percentage as shown in a schedule to 
be filed with the superintendent. 

It provides for filing of classified schedules of 
premiums written and losses incurred every year 
and gives the superintendent power to call for 
sich schedules for the five-year period prior to 
January I, 1923. The superintendent is given 
power to revise rates upon his own motion or 


upon complaint and to adjust rates over five-year 


petiods so as to provide a reasonable underwrit- 
ing profit. 

The casualty bill is very much the same as 
the one having to do with fire insurance. It 
prohibits membership in any rating organization 
which does not comply with the provisions of 
the bill. It is understood that the casualty com- 
panies are not in favor of a bill which would 
regulate their rates. A hearing held this week 
ton the bill brought some compromises, but, in 
general, the companies seem to think that no 
man can tell exactly what the rates should be 
aid that supervision will not be any material 
advantage to either the insured or the insurer. 


London Guarantee and Accident Stronger 
Than Ever 

The twenty-ninth annual statement of the 
nited States branch of the London Guarantee 
aid Accident Company, Ltd., of London, Eng- 
nd, is the strongest one ever put forth, and 
‘ccentuates the rapid progress made by that 
‘“mpany in this country during recent years. 

The assets of the United States branch now 
thount to $17,465,764, and its surplus to policy- 


holders is $1,680,145, over and above all lia- 
bilities, including a voluntary additional reserve 
for contingencies of $750,000. These figures in- 
dicate a gain in assets during the past year of 
over $765,000, and a gain in surplus of nearly 
$430,000; and an increase in the unearned pre- 
mium reserve of nearly $400,000 points to a con- 
siderable augmentation of the company’s pre- 
mium writings last year. The London Guaran- 
tee and Accident has the sum of $13,413,062 de- 
posited with insurance departments and _ its 
United States trustee. 

That the company is very progressive is em- 
phasized by the fact that five years ago the 
assets of the United States branch were less 
than $6,500,000, and its surplus a little over 
$1,000,000. The assets of the company, in addi- 
tion to $468,135 of cash, consist largely of gov- 
ernment, State, municipal and other bonds val- 
ued at $13,254,218. Among the liabilities are 
noted claim reserves as follows: Compensa- 
tion and liability department (New York basis), 
$7,578,342; credit department, $510,996; and all 
other department, $760,037. The unearned pre- 
mium reserve is now $4,718,612, while the sum 
of $732,526 is reserved for taxes, and $750,000 
is held as a contingent reserve. The company 
writes workmen’s compensation, employers’ lia- 
bility, general liability, workmen’s collective, 
elevator, teams, automobile, general accident, 


health, credit, burglary, boiler, fly-wheel, engine, 
and electric machine insurance. 
of Chicago, is the general manager of the United 


F. W. Lawson, 


States branch, and has built up a fine field or- 


Maryland Casualty Company, 

The report of the president of the Maryland 
Casualty Company of Baltimore for the year 
1921 shows that that strong and enterprising 


and administrative 
paid amounted to $822,226; 
cost $517,789 ; 


$8,716,771, 


count of $827,551. 


ganization, which yearly produces an increas- 
ing amount of profitable business. 


Baltimore 


company wrote net premiums to the amount of 
$20,498,515 last year, upon which the acquisition 
cost was $6,850,827; taxes 
inspection service 
investigation and adjustment ex- 
penses were $1,622,966; medical service cost 
$1,134,386, and indemnities paid amounted to 


bringing the total cost of direct 
service to policyholders up to $11,991,912. There 
remained a credit balance on underwriting ac- 


Adding to this the income 


on investments, $1,151,255, it is shown that the 
net earnings from the year’s business were $1,- 
978,806. After considering decreases in re- 
serves, changes in security values, etc., the com- 
pany was able to add to its voluntary additional 
reserve the sum of $750,000, pay dividends of 
$700,000, and still add to its surplus the large 
sum of $1,293,948. The company’s assets now 














EXTRACTS FROM 1921 STATEMENTS OF C: ASUALTY AND MISCELLANEOUS INSURANCE COMPANIES 





























7 : Net *Surplus to 
NAME OF COMPANY AND LOCATION ay gy Premiums Losses Policy- 
ssets Written Paid holders 
3 3 $ $ 
Aetna Casualty and Surety, Hartford, Conn.... EGAMREGOE .ccuucwssk oeeaees 5,072,508 
Automobile Insurance Co., pg Conn.. Pg errr: mares 3.849949 
American Automobile, St. Louis, Mo. 3,258,419 3,103,254 1,910,367 615,000 
American Liability, Cincinnati, oO. ate, 255,849 101,267 19,661 236,058 
Augusta Mutual Plate Glass, Augusta, Me... 20,713 11,133 2,782 91579 
Brotherhood Accident, Boston, Mass... Teeter eee te | | ater er er 415,829 199,506 215,604 
Buffalo Abstract and Title, Ruffalo, N. Y................ 393,024 9'811 763 387,859 
Central Business Mens, Chicago, Ill..................... 401,843 995098) 2. .ccue. 184,104 
Chicago Mutual Plate CG lass, Chicago, Ill. 18,344 15,340 4,387 9,759 
Columbus Mutual Life ( Ace. Br.), Columbus, ‘Ohio. 3,220,939 62, "630 22,539 667, "111 
Commercial Casualty, Newark, N. J......... DAL LC: |! S| ee heen peop 1,500,000 
Detroit Fidelity and Surety, Detroit, Mich 1,059,375 Fats eer 1,015,804 
Farmers Mutual Hail, Des Moines, Ia. . 819,340 624,045 205,747 819,340 
Friendly Service Society, Minneapolis, Minn. ue a aia 26,421 22,119 5/830 13,558 
Grain Belt Insurance Go. Dies TAOMHES, TO oo. osiésccane wees 620,367) 107,062 92,445 167,830 
Guarantee Bank and Trust, Lexington, BM at ew. aa an atas 50,000 1,170 50,000 
Guarantee Mortgege and Title, Passaic, N. J. as Bo rae een? 640,521 
Indiana Mutual Auto., La Porte, Ind........ 17,711 21,881 15,117 -5,059 
Industrial Life and Health, Atlanta, Ga..... 408,512 2,374,060 1,115,592 198,969 
Interstate Surety, Redfield, S. D........ RAE Sth So eee a acre 256,622 98,345 54,742 158, ,250 
Kansas Costvas Iatnemnity, Pees, Kan. | Pn LL pe 105,306 10,120 114,920 
Lawyers Mortgage, New York, N. Y...... Bact real Ai S| ee eS, Er eee 9 888/961 
Lloyds Plate Glass, New beh fe 1. Ses’ eae ae ite | 1,738,064 41,145,719 $384,638 555,134 
Loyal Protective, Boston, Mass............. FOE Ss ee 743,622 973,202 560,662 346,049 
Maryland Casualty, Baltimore, Md...................... | 28,869,823 20,498,515 11,991,912 9,071,340 
| 

Massachusetts Plate Glass, Boston, Mass............... =| 206,040 59,570 16,183 160,871 
Massachusetts Bonding and Insurance, een Po. re 6,982,43 6,596,364 3,133,828 2,204,987 
Metropolitan Casualty, New York, N. Y................. VP NE | | Gerais 433,560 
Mutual Boiler, Boston, Mass.. AE Pe Ce Cr ee | 248 ,709 127,789 3,122 182,124 
National Accident, Lincoln, alent te tae ae 250 801 104,245 35,194 113,550 
National Casualty, Detroit, Mich:............ ‘ oer | 1,090,691 1,108,579 422,201 354,420 
Nebraska Live Stock, Che, INOW. 6 oko sice ccs .| 343,744 53,723 273,652 
New Jersey Fidelity and Plate Glass, Newark, N 1 pA 7 | a nnn 899,681 
New York Plate Glass, New York, N. Y...... ; : | 1,573,822 T4QO BGG, gc ck cess 553,475 
New York Title and Mortgage, New York, N. Y re | 6,254 "431 “eset ) Stee 5,432,712 
Norwich Union, New York, N. Y. ; | PA) ee meee. 1,087,710 
Old Line Insurance, Lincoln, Neb . 868,345 30,893 12,067 239,739 
Pennsylvania Mutual Live Stock, Erie, Pa. 19,982 34,373 yk. reer ee 
Real Estate Title, Philadelphia, Pa.......... EGSGGINAL  -Glawdaccel » dawadeas 4,895,500 

Reciprocal Credit Indemnity, St. Louis, Mo.. 111,180 44,402 28,406 73 
Title Guarantee and Trust, New York, N. Y.... DG SIONS kkweddcah | Sienaeans 19,084,427 
Travelers Indemnity, Hartford, Conn.............. 8,790,306 7,879,592 3,486,213 2'535,031 
Union Life and Accident bg rk ) a. Neb. 476,705 37,300 28,690 194,455 
United Automobile, Gran apids WE to's agen. 197,070 142,523 73,353 108,065 
United States Fidelity and Guaranty, Baltimore, Md 34,632 "329 26,310,413 11,943,975 10,513,129 
United States Plate Glass, ~~ WR icicteeaas : | 209,282 86,110 30,141 160,412 
Vermont Accident, Rutland, _ OR Re oe eS at 26,058 35,924 14,677 21,005 
Western Surety... 0.5 ons cnn ison ns ce teeenseresesec. 444,958 108,164 40,970 321,063 
Wyoming State Compensation Fund, Cheyenne, Wyo......| = ........ 351.830 BOGOR kc ecwaen 





tPlate Glass business only. 
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Attention, Insurance Men! 








develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 





A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 











The Farmers’ Life Insurance Company 


Home Office, Denver, Colorado 





E. M. Ammons, President B. M. Stackhouse, Sec'y, 








CR Oe os kk viv kbs vewsatner $2,800,000. 00 
SURPLUS TO POLICY HOLDERS.. 350,000.09 
INSURANCE IN FORCE........... 15,250,000. 00 


Inviting Agency Connections Offered 
Particulars Furnished on Request 





Thursday 


ee 





WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. 


ritory in IOWA and SOUTH DAKOTA open for Agents. 


REAL SERVICE to Policyholders 
and Agents. NOTSOBIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD ter. 





‘*THE LIFE INSURANCE BUSINESS’ 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 


adopting Life Insurance as an Avocation. 
STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 


Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 
Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 














OPPORTUNITY 


incident but a necessity of life. Never before have the thoughts of man so stead} 


to greater efforts. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 


EXCELLENT OPPORTUNITY 





policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President 














Since the ending of the Great War, life assurance has become appreciated, not ag ay 


turned in one direction—Now is your opportunity. Become an Agent of th 7 

. ° e 4 
West Life Assurance Company whose contracts are liberal—stability anasaaane 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 


for Reliable, Energetic men to represent us in the st 
Illinois and Missouri with direct Home Office contracts, Lites 


DENVER, COLORADO 





The Farmers and Bankers 
Life Insurance Company 
Invites Inspectton—Inquiry of Integrity 


It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 


HOME OFFICES: WICHITA, KANSAS 














1857 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


1922 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 














THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Sec’y & Treas. 


JOHN C. MAGINNIS, President 
J. HOWARD IGLEHART, Medical Director 


J. BARRY MAHOOL, Vice-President 








samen 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio 
Indiana and Illinois, 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station , New York 











HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483,100—a gain for the year 1920 o0f nearly $27,000,000. 
The insurance effected during the year was nearly 
$43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents — 
256 Broadway, New York 




















MIDLAND LIFE INSURANCE COMPAN! 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantlal 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 
MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


THE TERRITORY. 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretat? 
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—— 
avoregate $28,860,823, and it shows a net surplus 
of $5057 1,340 above its capital of $3,500,000 and 
its voluntary additional reserve of $1,250,000. 
President I. Highlands Burns is to be con 
oratulated upon the handsome results of the 


year’s operations. 





a 


LEGISLATIVE NEWS 





== 

Aupany, N. Y., Feb. 7.—Superintendent of 
Public Works Charles L. Cadle has recom- 
mended to the Legislature that such amendments 
he made to the State Compensation Law as will 
make certain that all canal employees are cov- 
ered by its provisions. During the past year, 
Mr. Cadle points out, some question has arisen 
as to whether all of those employed on the 
canals are fully protected. The doubt has been 
caused by the ruling of the Federal authorities 
that the State canals are “navigable waters of 
the United States,” thus bringing under ad- 
miralty jurisdiction accidents occurring in con- 
nection with the operation of boats. The en- 
forcement of this principle might mean that men 
employed by the State who received personal 
injuries while operating or assisting in the 
operation of canal boats or tugs, or the loading 
or unloading of freight, would be denied the 
benefits of the compensation system. 

“In my opinion,” said Mr. Cadle, “such a 
situation should not be permitted to exist. Of 
all those who serve the State, no class of men 
are subject to greater risks or hazards than this 
department’s organization in the field, and it 
would be a manifest injustice to deny to them 
the same benefit from the compensation law as 
is enjoyed by others who happen to be employed 
ina different branch of the State service.” 

The House insurance committee has reported 
Hutchinson’s _ bill, 
amending section 126 of the insurance law, by 


favorably Assemblyman 
changing the period for the publication of notice 
oi intention to extend the term of charter of a 
mutual fire insurance corporation. 

The Legislature has adopted a concurrent 
resolution to extend the life of the special 
legislative committee recodifying the workmen’s 
compensation law. 

A bill has been introduced by Assemblyman 
C.T. Male amending section 101-a of the insur- 
ance law relating to group life insurance, by de- 
ining the terms “employer” and “employee.” 

Assemblyman Blakely has introduced a bill 
‘imilar to one presented to the Legislature at the 
‘ession of 1919, enacting the motor vehicle law 
as chapter 75 of the consolidated laws. It would 
assure compensation for injuries or death caused 
by motor vehicles on public highways caused by 
negligence on the part of operators of such 
Vehicles, and would create a State insurance 
fund, 

PRoviDEN« E, R. L., Feb. 6.—An effort to mini- 
mize fire hazards in public and other buildings 
m the cities of the State is proposed in an act 
Presented here last week in the Legislature. 
The change in the proposed law would allow the 
chiefs of the police and fire departments or their 
assistants to inspect buildings and structures 
where any combustible material may become 
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dangerous as a fire menace. If, in the judgment 


of such officials, an accumulation of material 


increases the fire danger, the owners shall be 
material within 


remove such 


‘ailing to do this, the police 


given notice to 
forty-eight hours. 
and fire department chiefs may cause the ma 
terial to be removed at the expense of the 
owners. 

American Automobile Presents Strong 

Statement 

\s otf December 31, 1921, the American Au- 
tomobile Insurance Company of St. Louis ex- 
hibits assets amounting to $3,258,419, represent- 
ing a gain of about $443,000 during the year. 
Its surplus to policyholders was then $615,000, 
including $300,090 capital, this sum denoting an 
increase of nearly $44,000. Over two-thirds of 
the company’s assets are in the form of United 
States, railroad and other bonds, and it carries 
a cash balance in excess of $325,000. Its prin- 
cipal liability is its unearned premium reserve, 
$1,513,905, which increased during the past year 
by more than $259,000. It also carries a tax 
reserve of $65,000, a reserve for claims other 
than liability of $170,160, and a special liability 
reserve under the New York law of $713,269. 

Charles W. Disbrow is president of this en- 
terprising and progressive company, and_ its 
board of directors includes a number of well- 


known bankers and business men of St. Louis 
and Chicago. 
Underwriting Results 
The Continental, Fidelity-Phenix Fire and 


\merican [agle Tire insurance companies, of 
New York, have computed the results of their 
underwriting operations in 1921, which are set 
forth in condensed form below. An interesting 
feature of these exhibits is the effect produced 
upon the net results by consideration of changes 
in unearned premium reserves. Thus, in the 
cases of two of the companies, their transactions 
showed a trading loss, prior to giving consid- 
eration to unearned premium reserves, but the 
decreases in such reserves enabled the companies 


to show an underwriting profit. Conversely, the 


THE CONTINENTAL INSURANCE COMPANY 


IGE RON TEC os a a5 & roe: 0a oa dsserw Slay wires ae wes 


BQSHOR SNGUNVEN ccs ces de ciadnd aves sees 


NesstiHeMh: CHDENSED: 66 5c cme esta. ced eeduednetens exes 
DEGUICIOEN 6 os one oeecae so we cee 


Taxes—Federal, State, 
Fire Dept., Fire Patrol and Underwriting 
GeRGNae CRNOUGRS 3 oes omer ude seen sada eeatace nen 


ROGAN OME a-0:8 no 59 sa hire one aie aes Ce eS 


Decrease in unearned 


Underwriting profit 


Net premiums 
Losses incurred 
\djustment expenses . 
| Federal, State and Municipal...... 
Fire Dept., Fire Patrol and Underwriting 
Clevseral CRPENSES = Sco: 0 1059:056 we cctcinels oi 


unearned 


Trading Loss 
Decrease in 
Underwriting profit 


Net premiums 


LOGE TORII ey bonus: 6e ko oricesiantéee 845 ee dee Fear eees 


\djustment expenses 
Taxes—Federal, State and Municipal.... 
Fire Dept., Fire Patrol and Underwriting 


Boards... 


CEN OF Al CRHONIES 5565 ee < Hehe as eee Pe Py ee 


Trading surplus 
Increase in unearned premiums............. 


Under weititid Wo6Ge <n c ch ieee eetne eds 
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* One-eighth of one per cent for investment expenses not deducted. 


Miscellaneous Insurance 


third company showed a trading profit, but this 
was converted into an underwriting loss by a 
large increase in unearned premiums. 


Kansas Life Shows Good Increases 
One of the companies which succeeded in 
making substantial increases in important items 
vas the Kansas Lire Insurance Com- 
Among the gains made 


last year 
pany of Topeka, Kan. 
in 1921 by this progressive company were the 
following: In insurance in force, $677,546; in 


admitted assets, $243,299; in 
$169,415, and in surplus to policyholders, $48,- 


policy reserve, 
199. The company now reports insurance in 
force to the amount of $12,014,225; its re- 
sources aggregate $1,367,067; and its surplus to 
policyholders is $729,199, inclusive of $422,650 
of capital stock. The policy reserve and div- 
idend reserve now amount to $563,194. 

The company has over $1,000,000 in approved 
securities deposited with the State treasurer for 
the protection of its policyholders. Among the 
assets are noted about $183,000 of cash; $817,- 
165 of first mortgages on real estate, and $245,- 
711 invested in municipal and Liberty bonds. 

The premium income of the Kansas Life in 
1921 was $377,658, and its payments for death 
and disability claims and matured endowments 
amounted to $48,874. The total income amounted 
to $455,409, while the total disbursements only 
The renewal premiums 
in 1921, $258,536, increased more than $56,000 


aggregated $276,288. 
over those of 1920. 

The officers of this growing Kansas company 
are: President, J. H. Edwards; secretary-treas- 
urer, \W. H. Eastman; medical director, F. H. 
Scholle, M. D. The company writes liberal con- 
tracts and offers prompt service to its agents 
and policyholders. 

Accident and Health Bureau Annual 

Meeting March 7 

The annual meeting of the Bureau of Per- 
Accident and Health Underwriters has 
been set for March 7 at the Hotel Astor, New 
York. 
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Public Accountant Actuarial Actuarial 

ie 
HARRY C. LANDWEHR PAUL L. WOOLSTON W. R. HALLIDAY 

CERTIFIED PUBLIC ACCOUNTANT INSURANCE EXAMINER, CONSULTING 
Insurance a Specialty ACTUARY AND ACCOUNTANT ACTUARY 
” saiap ese oe ve MAJESTIC BLDG., DENVER, COL. INSURANCE EXCHANGE CHICAGO 
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Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix ‘ 
Insurance Underwriters BROKERS’ LINES SOLICITED 





FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 


JAMES H. WASHBURN, F. A. Ia. | 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 

















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Gompanies, Associations or 
Orders. f . 
Temporary money advanced on strictly private 
arrangements. 
; All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





JULIAN C. HARVEY 


P CONSULTING 
ACTUARY 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 























Actuarial 


CHEMICAL BUILDING ST. LOUIS, MO. 256 BROADWAY NEW YORK 

JNO. A. COPELAND T. J. McCOMB 
CONSULTING CONSULTING ACTUARY 

. ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 


Colcord Bldg., OKLAHOMA CITY, OKLA, 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 








EO, 


T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 





A. SIGTENHORST 
‘CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 











F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 




















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 











FREDERIC S. WITHINGTON, F. A. 1. A. 
¢ CONSULTING ACTUARY + 


402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service”’ 


10 So. La Salle St. Chicago, Ill. 











Telephone Randolph 7684 





aM aiceaeatailntnaad 20 Years’ Experience Backs Our Service” 
MARCUS GUNN W. H. GOULD 
CONSULTING ACTUARY & EXAMINER 
ACTUARY SYSTEM REVISION 
29 So. La Salle Street CHICAGO 75 FULTON ST. 25 FRANKFORT ST. 








NEW YORK 








Insurance Examiners and+ Adjusters 








NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Year’s Practical Experience in Insurance manage- 
ment, underwriting, loss adjustment and investment departments 
of American and foreign insurance companies, desires to adjust 
losses, procure, capital, and handle fire, marine, life, casualty and 
surety matters on per case or per diem basis. 

Address “ADJUSTER” 
Suite 314, Temple Bar Bldg. Brooklyn, New York City 
Cable Address: Lawbond—New York 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies, 
1110 Mutual Bldg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: ; 
Virginia and North Carolina 


owt 














36 








Februar 
= 


( 
During 
turbed bu 
Insurance 
William J 
tions with 
ing this, | 
a net gail 
to $30,711 
and the ¢é 
The asset 
The incot 
exceeded 
company | 
gage loar 
$302,000 ; 


mortgage 


States, mu 
value of | 
erage rate 
was 6.50 | 
pany in it 
that it he 
force Upo 
The con 
orable, thi 
life and | 
policyhold 
Presider 
the succes: 
tions. 


Masonic | 


Nelson 
Life Asso 
behalf of 
it wrote 1 
previous y 
record in 
cent. La 
strength v 
bursement 
best. previ 
18,000 mer 
surance. | 
ago, iS ci 
masonic | 
$11,500,00¢ 
1921 speal 
of the adn 


Withdi 

Last we 
to press, < 
trustworth 
New Yor! 
sidering y 
Sissippi_ o1 
States pos 
this matte 
the official 


Equitable 


Both the 
the amour 
1922, by t 
of the U, 
of any pr 
Society, 





iL 


II ov 





ity 


\| 








February 9, 1922 


THE SPECTATOR 


Life Insurance 








Cleveland Life’s Good Year 

During the year 1921, because of the dis- 
urbed business conditions, the Cleveland Life 
insurance Company of Cleveland, O., of which 
William H. Hunt is president, kept its opera- 
tions within conservative limits. Notwithstand- 
ing this, however, the insurance in force shows 
, net gain of over $1,500,000, now amounting 
to $30,711,433 ; the assets aggregate $3,899,981, 
and the capital and surplus amount to $300,000. 
The assets increased over $508,000 last year. 
The income for the year was $1,163,664, and 
exceeded the disbursements by $475,849. The 
company holds nearly $2,000,000 of first mort- 
sage loans; owns real estate valued at over 
$302,000; has policy loans of $371,578; first 
mortgage real estate bonds, $698,000; United 


“States, municipal and county bonds to the par 


value of $337,750, and cash, $35,185. The av- 
erage rate of interest earned on invested assets 
yas 6.50 per cent. The standing of the com- 
pany in its home city is indicated by the fact 
that it has about $8,500,000 of insurance in 
force upon citizens of Cleveland. 

The company’s mortality experience was fav- 
orable, this being probably due, in part, to the 
life and health extension service given to its 
policyholders by the company. 

President Hunt is to be congratulated upon 
the successful outcome of the past year’s opera- 
tions. 

Masonic Life Association Reports Increased 
Business 

Nelson O. Tiffany, president of the Masonic 
Life Association of Buffalo, N. Y., reports on 
behalf of that association, on another page, that 
itwrote more insurance in 1921 than in any one 
previous year in its history, having surpassed its 
record in the banner year, 1920, by about Io per 
cent. Last year the organization’s financial 
strength was increased and its receipts over dis- 
bursements increased by twice as much as in its 
best previous year. The association now has 
8000 members, carrying over $34,000,000 of in- 
surance. It was organized nearly a half-century 
ago, is conducted along strictly mutual and 
masonic lines, and has paid claims exceeding 
11,500,000 in amount. The progress made in 
ij21 speaks well for the enterprise and ability 
of the administration of the association. 





Withdrawal From Mississippi Denied 
Last week, just as THE SPECTATOR was going 
0 press, an item was received from a usually 
trustworthy correspondent, intimating that the 
New York Life Insurance Company was con- 
‘dering withdrawing from the State of Mis- 
‘ssippi on account of politics. The company 
sates positively that this report is untrue, as 
this matter has not been given consideration by 
the officials of the company. 





Equitable Establishes New High Record for 
January 

Both the amount of new insurance issued, and 

the amount actually paid for during January, 

i922, by the Equitable Life Assurance Society 

ot the U. S., New York, exceeded the business 


‘any previous January in the history of the 
Society, 





PROMINENT PATRONS OF LIFE 
INSURANCE 


A New Edition of This Valuable Canvassing 
Document Is Now Preparing 


A book in great demand, entitled Prominent Patrons 
of Life Insurance, published by The Spectator Com- 
pany, and which has been serving the insurance com- 
panies and agents through fourteen editions during the 
past third of a century, has proved itself time and 
time again to be one of the best and most convincing 
canvassing documents for life insurance ever issued. 

A New Ebpition of this valuable work is now in 
preparation and the publishers will appreciate having 
those numerous insurance men interested in the book 
supply them with additional names of policyholders who 
are known to carry $50,000 or more of life insurance, 
and correct lists in their respective localities, for in- 
clusion in the book. 

The force of a good example is so strong that the 
name of any 
be in itself an important factor in the writing of new 
insurance with those who know of such policyholder. 
Indced, a man who is listed in the book may be readily 


policyholder listed in this work may 


infiuenced to increase his line of insurance by seeing 
how many level-headed carry 
larger sums of insurance than he does himself. 


other business men 

Many hundreds of endorsements have been received 
from companies and agents throughout the country 
testifying to the efficacy of Prominent Patrons of Life 
Insurance in creating a demand for life insurance pro- 
One of the latest letters telling of the use- 
fulness of this book is reproduced below: 


tection. 
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55 JOHN STREET, NEW YORK CITY 


Deeember 19, 1921 


To the Editor of THE SPECTATOR: 


Please pardon my delay in 
recommending your valuable book, "Prominent 
Patrons of Life Insurance”, which I purchased 
from your company recently. I consider it one 
of the most profitable books a Life salesman 
could have and would not part with mine at any 
price if I could not get another. 


The day after my receiving the 
copy I have, it was the means of my closing a 
Wall Street banker for a $200,000 Life Policy 
and @ 3150,000 Accident and Health Policy. 


I can do my fellow insurance 
salesmen no greater favor than to advise them 
to purchase and use this book in soliciting for 
future busi ness. 


Yours sincerely, 
BSH-BR P sj F 
\ 
~ 


From numerous other testimonials as to the value 
of this book are selected the following: 


I am thirty-two years with the New York Life and 
have had one copy of each of your ‘‘Prominent Pa- 
trons of Life Insurance,” which you have issued, in- 
cluding the first edition. I prize the book very highly 
and am anxious to get the new edition.—S. Evans, 
Los Angeles. 

I received the two copies. of “Prominent Patrons of 
Life Insurance’? ordered by me a week ago, and in 
looking over the letters from large policyholders I 
saw the name of a man from Oklahoma City on page 
125, and looking him up in the Oklahoma City column 
I saw his listing was $128,000. This man has a 
brother in business in Coleman who carried $11,000 
and thought he was well insured. I showed him the 
letter from his brother and then showed him how 
much insurance his brother in Oklahoma City carried, 
and closed him for $5000 in twenty minutes—premium 


noe BOM, Om ND 


$218.80. The book “Prominent Patrons” has paid for 
itself already many times, and I am going to make it 
pay some more extra large dividends.—W. N. Hawkins, 
special agent, Coleman, Tex. 

We have been looking over the new book by The 
Spectator Company, “Prominent Patrons of Life In- 
surance,” and have been impressed by one or two 
features of the publication to which we should like 
to direct attention. In the first place, so many of 
the successful business men of the country appear in 
the list. In the second place, the list includes a very 
large number of Hebrew names. Ve always give 
the race credit for astuteness in financial affairs, and 
they show it in this direction as they do in many 
other ways. Many of the expressions used by the 
men who carry large volumes of life insurance forcibly 
emphasize the reasons which appeal to business men 
for their action.—The Home. 


Allew me to inform you that through your valua- 
ble book, ‘‘Prominent Patrons of Life Insurance,” I 
have sold $10,000 of insurance.—S. I. Rosenberg. 


“Prominent Patrons of Life Insurance”? is a very 
valuable book.—S. R. Bently, Clarksburg, W. Va. 


Our agents find your book a very good canvassing 
document.—C. H. Rosenbaum, Bankers Life. 

I am delighted with the book. Using the list of 
large policyholders in a rush, I secured one risk from 
a farmer. The fact of strong-headed men carrying 
large insurance inspired him with confidence and he 
signed up.—D. Honeywell, Suseland, Can. 


A general agent of a prominent company writes 
that he will take pleasure in bringing the list of 
policyholders in his city up to date, “for the value 
a revised list will have for the agents of our city 
and vicinity.” 


Another states that he will shortly send us a con- 
siderably enlarged list of prominent policyholders. 

Still another general agent states that “my men 
value your edition of ‘Prominent Patrons of Life In- 
surance’ very much.” 


One fieldman, in forwarding a number of new 
rames, says: “I am anxious for these gentlemen to 


have a showing in the new book.” 


A branch manager in Texas writes: “Last week 
I was in Laredo, and I suggested to a couple of agents 
to buy your book ‘Prominent Patrons of Life Insur- 
ance.’ I also told three men that I would send their 
names to your publication to be inserted next year in 
the book, because they would have over $50,000 life 
protection. I would appreciate your writing them that 
I gave you their names.” 


A recent issue of a financial paper contained an 
article by B. C. Forbes in relation to life insurance, 
in the course of which occurred the foflowing inter- 
esting paragraph: 

The Morgan partners, shrewd financial and business 
men, gave this problem serious thought, and it was 
later reported that the present J. P. Morgan, as well 
as H, P. Davison and one or two other partners, had 
taken out millions in life insurance. Therefore, should 
Mr. Morgan or any of his. principal partners die, a 
large amount of ready cash would be immediately 
available for the use either of the firm or the family. 
Insurance carried for the benefit of the firm would 
enable Morgan & Co. to pay off at least part of the 
deceased partner’s interest in the business. Personal 
insurance money would meet inheritance taxes, be- 
quests, ete. 

The foregoing indicates the importance with which 
life insurance has come to be regarded by men in the 
first rank in the business world. 


Men of this type, when their attention is brought 
to the desirability of carrying life insurance and the 
names of other prominent men are shown to them in 
“Prominent Patrons of Life Insurance,” are very apt 
to give favorable consideration to insurance protection 
for their families and estates. One agent has stated 
that he closed a $50,000 risk by the use of the book 
named, and was negotiating with other prominent 
business men with whom he had left copies of the 
book for their inspection and information. 


In order that the forthcoming new edition of 
“Prominent Patrons of Life Insurance” may be the 
most complete and accurate one ever issued, and there- 
fore of the utmost value to the life insurance frater- 
nity, the publishers earnestly request that the insurance 
fraternity will co-operate as in the past by advising 
The Spectator Company of corrections in and addi- 
tions to the lists of large policyholders in their lo- 
calities. Send us the names and addresses of all 
persons insured for $50,000 or more. 


The Spectator Company, New York 
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The Masonic Life Association 
BUFFALO, NEW YORK 





During the year 1921 more insurance was written than in any one previous year, surpass- 
ing the banner year, 1920, by about ten per cent. 


In 1921 the financial strength was increased and receipts over disbursements showed twice 
as large an increase as in any one previous year. 


Over eighteen thousand members (18,000). 

Over Thirty-four Million Dollars ($34,000,000) of insurance in force. 

Over Eleven Million Five Hundred Thousand Dollars ($11,500,000) paid in losses. 
Strictly Masonic. 

Strictly Mutual. 

Organized almost 50 years ago. 


Agents who are Masons and producers should be interested in our proposition. An insti- 
tution which shows a gain in production over its best previous year, in a period of depression, 
should appeal to field workers. 

NELSON O. TIFFANY 


President and General Manager 


Masonic Temple, Buffalo, N. Y. 
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** Life Insurance and 


—How To Sell It’ 


ERE’S A BOOK “chock full’ of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 


PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


ABSORBING AND INTERESTING 
$1.00 postpaid | 


Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 





The Insurance Field Co. 


Incorporated 


108 So. La Salle Street CHICAGO, ILLINOIS Box 617 Louisville, Ky. 
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| chicago National Life Insurance Co. 


CENTURY BUILDING, STATE AND ADAMS STREETS 
JUST LICENSED BY ILLINOIS STATE DEPARTMENT 


First 10,000 shares sold, over $100,000 deposited 
with State 


WANTED— First-class Agency man; must be of undoubted experience and ability. 


APPLICATIONS—considered from reliable stock salesman on new issue —20,000 
shares—best of leads furnished. 
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FE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


In Business Since 1862 




















Insures all classes of selected lives, issuing policies on 
the ordinary, intermediate and industrial plan at all 
ages. It also insures against total and permanent 
disability. Policies of the company are made secure 
by reserves maintained on the highest standard, with 
additional contingent reserves providing protection 
against all emergencies. Information and Advice on 
any matter relating to Life Insurance 1s Available at 
any time through the Agencies or Home Office of this 
Company. 





Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 











Insurance in Force—Over $165,000,000.00 





Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 











THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 
A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 


as follows: 
PRICES: 
100 copies..........$4.50 1000 copies... ....$30.00 
500 copies..........18.00 5000 copies. ......120.00 
10,000 copies.... ..$225.00 


THE SPECTATOR COMPANY 


CHicAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN-= 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR. 


Single copy 15 cents 1000 copies.......$25.00 
100 copies..........$4.00 5000 copies. ......100.00 
500 copies..........15.00 10,000 copies....... 180.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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Organized November, 1897 
MONMOUTH, ILL. 
January 1, 1922 
LEDGER ASSETS LIABILITIES 

First Mortgage Farm Loans.......... $1,410,070.00 Death Losses proven and unpaid...... NONE 

Nk os yaw aw a5 fh eR WGN 155,000.00 Death Losses Reported (Proofs Incom- 
I ECE E TOTS eer 75,829 .68 NS ais ne 3 oe bin eon Se ee $84,588 .50 
Municipal Bonds.................0.: 230,623.75 Installment Payments (Not Due)...... 11,558 .33 
err 30,464.74 Accrued Taxes on Premiums.......... 27,268.74 
Cash in Bank and Treasury.......... 289,102.19 Advance Premiums.................. 12,000.91 
Se a 7,507 .61 Accounts Payatle... «2.6.06 ccc eecas 4,906 .30 
Commissions due Agents............. 10,271.26 
Savings Fund Deposits............... 136.72 
Balance to Protect Policyholders...... 2,047,867.21 
Total Ledger Assets...............$2,198,597 .97 GO Gales Wy ude Ae ee had Rane eee Ph Ne $2.198,597 .97 

General Information 

NE Io. srg 8 4658.4. EMER Ke omy NShew 19 eRe SLES be 854 24d ed — $1,815,681.48 
Loe. 6. nib RGR Aine Kiln SERS KORO ESA A RE Ode ao ee 625,566.98 
Se NNN 5. ous. war ender Eas 4m sks Ke HRS Ke RES RR RL Lye Ow ES > Om—e PERS RO neS 4,937,217 .60 
Sree es mee Soman pucmeers, TORI... 6... 6 ae cic dtc ec caew sees cde eee vons bec g ones 5.09 
ee hk 25 adi de wa bed MR OAS RE aR OO ee dew eRe eee 120,658.43 
Average rate of interest earned (mean Ledger Assets)............ 0.2... cece cece eee genes 6.51 
Dae mers meneees Tem BEE ok 5 oi 5o 5 Vs ces ew ones neha as bude cava ruwanebdheraeuns 19,041,750.00 
i i i MEN: FM go x asic head an nrnene ened awbind Pearawdaadeaatind ie eames 102,186,157 .41 
AEN ILI EME EO ROTC PTT LT OPC TLC TE TO PTT RTS nn ne 692,566.55 


Surplus to policyholders per thousand of Insurance in force $20.04 





Pure Protection Life Insurance at Low Cost 


$1,000 


AGE ANNUAL PREMIUM AGE ANNUAL PREMIUM AGE ANNUAL PREMIUM 


30 $14.19 40 $19.56 45 $23.75 


Other ages and amounts in proportion. Writing both men and women ages 15 to 59. $50,000 
on a single life. Issuing five up-to-the-minute policies, covering Term, Ordinary Life, Install- 
ment, Double Indemnity and 20 Pay Accumulation. Operating in 18 states. Liberal con- 
tracts available for progressive life insurance men. Write today, Agency Department, or 


ELMER F. RINEAR T. G. THOMPSON O. H. WHEELER 
Chicago Manager State Agent for Michigan State Agent for Indiana 
558 Insurance Exchange Bldg., Chicago, III. St. Joseph, Michigan Noblesville, Indiana 
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GRAND RAPIDS 2 MICHIGAN 


FIRE 


MARINE 


AUTOMOBILE 


TORNADO 


HAIL 


FARM 
PROPERTY 





AGENT 


UNDERWRITER 


Nobody knows nor can easily determine the moral 
hazard of any risk as well as the local agent. If 
careful selection is made from this viewpoint the 
Company is very much indebted to the agent. This 
responsibility should be assumed by the agent. The 
Home Office Underwriter is very much handicapped 
on this hazard and should insist upon the local agent 
using his own judgment and if he declines to assume a 
great portion of this responsibility, then there should 
be a change in agents. 


This careful selection is no less than the difference 
between profit and loss in automobile insurance, and 
an agent who will not scrutinize this hazard carefully 
and conscientiously with every application is not 
properly representing his company. In thelong run 
he works against his own interests as well as the 
company’s. Neither he nor the Company can build 
up a satisfactory and permanent business. 


Michigan’s two Peninsulars can use agents that look 
to the Company’s interests as well as their own. 








GRAND RAPIDS> MICHIGAN 


LIABILITY 


BONDS 


AUTOMOBILE 


HEALTH 


ACCIDENT 


COMPENSATION: 


Peninsular Fire Insurance Company 


OF AMERICA 


Peninsular Casualty Insurance Company 





HOME OFFICE: Grand Rapids, Michigan 
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ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, 
and Industrial Policies from $12.50 to $1,000.00. 


Condition on December 31, 1920: 
$24, 143,510. 56 
21,803,452.41 
2,340,058 .15 
207,301,719. 00 
1,983,096. 17 


$25,823,269.97 


Capital and Surplus 

Insurance in Force 

Payments to Policyholders 

Total Payments to Policyholders since 
Organization 


JOHN G. WALKER, President 








UBLICATIONS OF C. & E. LAYTON. 


. The undersigned are sole agents in the United States for the old established 
— pogd — & ago ee of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance emb: hi 
valuable and standard treatises on these subjects. ee 

SEND TEN CENT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORIs 








A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 William Street 


Chicago Office 
New York 


Insurance Exchange 








THE WOMAN'S BENEFIT ASSOCIATION: 
OF THE MACCABEES 4 


Largest Fraternal Benefit Society of Women in the Wop 


A ‘‘Millionaire’’ Fraternal Benefit Society : 
The Rates are Adequate " 
The Membership is over 240,000 
The Reserve Fund is $14,000,000 
re ei Tr Standing is = the gud — 

ives Safe Protection to Women and the ildren of its bers 
Cares for its Needy Sick Mem 
Its Reviews are Social and Welfare Centers 


Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, : 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan 








The Masonic Mutual 


Life Association 
Of the District of Columbia 


Chartered by Special Act of Congress 
March 3, 1869 


Guaranteed Security—Low Net Cost 


MASONIC SERVICE 
Insurance in Force over $90,000,000.00 
Assets over $3,500,000.00 
For terms and territory write to 
WM. MONTGOMERY, President 
Masonic Mutual Life Bldg. Washington, D. C, 














National Liberty 
Jusurance Company of America | 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 

Statement, January 1, 1921. 

Ce TM, oo 0. iiec oe ke naecen gti Ais . .$1,000,000.00 
ee See 
Liabilities including Capital................... $565,072.02 | 
Net Surplus..............ccccccccccccsccce ss S005 007mm 
Surplus to Policy Holders..................... 4,505,957.42 4 
HEAD OFFICE: 





709-717 Sixth Avenue, Cor. 41st Street, New York. 
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SHOWING ELABORATE DISPLAY / 











INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE (0. 
209 S. LaSalle St., Chicago, Il. 
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4 Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
of , up to $3,000, to young men and young women 
gs young as age 2—Protective insurance and Educa- 
‘onal and Business Start Endowment insurance. 
ig extension of the age limit for Ordinary insurance 
to age 2 helps our Agents considerably. We 
sue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
Went, or with Double Indemnity provisions covering 
fial travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
‘Annuity or Instalment Payment features. We insure 


+ 


‘males and females at the same rates. 


ow COLONY LIFE INSURANCE COMPANY 
q CHICAGO, ILL: 





INTER-OCEAN CASUALTY COMPANY 


FOUNDED 1903 


CINCINNATI, OHIO 


Premium Income, 1921...... : $954,210.74 
Increase Over 1920. P 166,315.67 
Admitted Assets, December 31, 1921. ..... . 422,565.20 
Increase Over 1920... : 44,377.96 
Capital and Surplus, December 31, 1921.. .... 307,908.69 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 














$ ice Financial Stability Non-Technical Contracts 


‘THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, L7D. 
4q OF LONDON 


“THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
a OF THE WORLD 


| WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
| AND FLY WHEEL, ACCIDENT, HEALTH, 

| FIDELITY, SURETY, BURGLARY AND 

a PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


ht & Hilles Resident Mgrs. for N. Y. State 120 William Street, N. Y. 


FOR RENT 
OFFICE FLOOR 


in one of the finest office buildings in the insur- 
ance and financial district. 


80 MAIDEN LANE 
15,000 SQ. FT. 
WILL DIVIDE 
Light on four sides 


Telephone Bowling Green 3100, Mr. R. K. Wilson or 
apply on premises Room 728. 











WISE AGENTS PUSH 
“AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 
J. ©. O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 
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PURE LIFE 
INSURANCE 
\ OF ABILITY PROTECTION 


Prosperity Awaits You Here! 








THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 











GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘wo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpkCTATOR, 
P. O. Box 1117, New York City, N. Y. 
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ASSETS 


Loans on Real Estate............ 
Amount of Loan does not exceed the 


$25,898,442.79 








Reserves on Policies 


1921 
LIABILITIES 


The Pacific Mutual Life Insurance Company 


OF CALIFORNIA 


RESULTS FOR 1921—FIFTY=FOURTH YEAR 


New Life Insurance Issued (Paid for Basis) 
Total Life Insurance in Force, December 31, 
Choies i Life Ieesteramce int Force......... 2... ec eee cece 

a i le eat iia ko SR RR OR we oe be eee 
Gain in Cash income Over 1920................... 2 ccc ce eee lec. 

Te WR IU, gg oe 5 cine a ok ee eee a eee Se ewe eee 
Grand Total Paid Policyholders Since Organization 

Surplus, Assigned and Unassigned (Exclusive of Capital) 
EL DOE eee a ee ee ere 
a eee eee 
ERS 28 gg oS ees wl wae ae wena a GE a a 

Premium Income, Accident Department........ 
Gain in Accident Premium Income 

Average Rate of Interest Earned.......................... 

Demet Mate, Actual to Expected... .. 2... ccc cece cence ee waues 


BALANCE SHEET, DECEMBER 31, 


$81,184, 108,09 
390, 156,043.00 
39,747, 092.00 
20,980,926.96 
2,140,127.00 
7,612,662,09 
76,205,029.31 
6,139,589.72 
681,477.02 
6,904,754.66 
6,021 ,426.23 
3,809,801.60 
483,310.04 
6.319% 

54.3% | 


Statutory percentage of appraised value Claims in Process of Adjustment. 813,524.47 
Loans on Approved Collateral.... —_5,226,711.53 Premiums and Interest Paid in 
Loans to Policyholders........... 11,218,243.48 ; 
In no case does amount of Loan exceed Advance...................005. 321 1942.15 
the reserve held by the Company. Reserves for Taxes Payable 1922.. 3 . 
Bonds Qwaed.................... 10,823,637.87 a a 
Real Estate Owned............... 6,812,931.82 All Other Liabilities.............. 400,468.07 | 
Including Home Office Building. Including $160,993.48 for Agents’ Com- 
Interest Due and Accrued........ 890,607.37 missions in Accident Department. 
Outstanding and Deferred Pre- nineteen 
en Total Liabilities......... 7,55 
Life Department............. 1,545,454.65 en eee | $57,559,661.44 
Accident Department........ 535,165.77 Apts SN 6k 6 ews eo i 4 Rs 1,500,000.00 
gaa Reserve Charged in Lia- Surpl us Set Anite for Pature Dixi- 
Cash on Hand. Pie's oie ..  2,245,832.70 dends to Policyholders....... 4,423,821.04 
Including $1,981, 802.11 of Deposits Surplus Unassigned.............. _ 1,715,768.68 
ee eee 2,223.18 
TOTAL ADMITTED ASSETS... $65,199,251.16 EL sos bese ee, - $65, 199,251.16 





$55,663,726.75 

























TEN YEARS’ GROWTH 


























" Cash | Admitted *Total | {Life x Accident | Paid Policy=| 
— | Income Assets Surplus | Insurance Premiums | holders | 
Rs $7,445,494 $23,363,287 | $2,461,326 | $122,514,447 | $1,515,622 | $2,511,358 
/, | ee 9,079,866 | 29,338,152 | 3, 379, 530! 145,040,193) 1,944,836 3,478,698 | 
| eee 9,753,687 35,656,611 4,504,807 | 160,659,702, 1,794,095 3,939,594 | 
i. eee 11,192,850 42,068,783 | 5,270,128| 185,958, 459) 2,082,032 4,527,607 | 
eee | 14,767,476 50,641,694 | 5,831,422; 265,796, 787| 2,492,844 4,878,279 | 
1920..........| 18,840,800 58,294,497 | 6,958,112) 350,408,951) 3,326,492 5,358,054 | 
| ie per. | 20,980,927 65,199,251 | 7,639, 590 390,156,043 | 3,809,802 7,612,662 | 
at : Includes Surplus ia | and d Unassigned, and ( canna Stock. ; 
+ Paid Business. 
HOME OFFICE, LOS ANGELES, CALIFORNIA 
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